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Attention LEATHER CRAFTSMEN! 


Here is Your Own Publication 


Doctor, lawyer, merchant, chief .. . Name any business or profession and you 
will find at least one good magazine devoted to the interests of that group. 


WHAT ABOUT THE LEATHER CRAFTSMAN? IS HE THE FORGOTTEN MAN? 


Must he comb through miscellaneous books, magazines and newspapers to find 
what he needs? How can he communicate with others who have the same inter- 
ests and problems? 


While editing LEATHERCRAFT NEWS for the Tandy Leather Company, we 
became aware of the need for a full-size, national magazine devoted exclusively 
to the problems of leather Craftsmen. Among these problems are: More informa- 
tion about techniques . . . how to sell profitably . . . how to use scraps to the 
best advantage .. . how to save time and money .. . and a constant supply of good 
patterns to make saleable, profitable new items. These are some of the things 
the new magazine, THE LEATHER CRAFTSMAN, is designed to bring you. 


Since THE LEATHER CRAFTSMAN is intended to be your own trade and pro- 
fessional journal, your help is needed. You know, of course, that the more you 
put inte-anything, the more you get out of it. To make THE LEATHER CRAFTS- 
MAN more useful and profitable to yourself, give us your support. 


By all means — SUBSCRIBE — Zo show that you are with uA. 


Send in the card. Get friends to subscribe. Better still, send us your best account 
of “How I Did It,” as entries in one of our contests. Your entries, comments, 
criticism will receive our careful attention. 


Let us work together to help each other. Jt pays te cooperate ! 
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The LEATHER CRAFTSMAN is published bi- 
monthly by The Leather Craftsman, Inc. at 
P.O. Box 1643, Fort Worth, Texas. 


POSTMASTER: RETURN UNDELIVERED 
COPIES TO ABOVE ADDRESS. 


Application for second-class mail privileges 
is pending at Fort Worth, Texas. 


Subscription Rate: One year, $2.00. Canada 
$2.25. 


Single copies 35 cents each. 


Additional postage and handling charges for 
ether countries in the postal union 50 cents s 
year. Subscriptions payable in advance. One 
month’s advance notice is required for change 
of subscription address. Give both old and new 
addresses. 


Printed in the U.S.A. Copyright 1956 by The 
Leather Craftsman, Inc. 





Contributions of matters of interest to leather 
craftsman are requested, but The LEATHER 
CRAFTSMAN will not be responsible for the 
loss of such material. Every effort will be 
made to return unusuable manuscripts, phote- 
sraphs and diagrams — if accompanied by suf- 
ficient first class postage. 


Advertising rates available on application. 
Closing date for copy: Ist of the month pre- 
ceeding publication. 


Advertising 
Is NEWS, Too! 


News about products, services, 
sales and educational opportunities 
are to be found in our ads. 


Remember—when a firm places an 
advertisement in THIS magazine, the 
offer must be interesting to leather 
craftsmen! For further information, 
write the advertiser or The LEATH- 
ER CRAFTSMAN. 
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Our Front Cover: 


is an oil painting done by a man who knows and loves the old West. 
We shall let him tell you how he happened to paint — 


THE VIGILANTES 


By Randy Steffen 


A few yeais ago I was running 
a small horse ranch in Southern 
Nevada’s Ash Meadows country 

. . . the sure-enough last out- 
post of the Old West. Entirely 
surrounded by arid desert, the 
small valley that was Ash 
Meadows seemed like an oasis in 
the middle of nothing, and was 
ideal range for the hundreds of 
good horses the ten or so small 
ranchers there raised for a living. 

Life in Ash Meadows was like 
turning the clock back a hundred 
years! There were few cars, no 
electricity, gas, or running water 

... and everyone went about 
his daily business with a rifle 
strapped to his saddle or a pistol 
hung at his belt. Not that a man 
had to fear his fellow men too 
much . . . although there were 
times when the presence of a 
sidearm prevented damage to a 
man‘s person by someone bent 
on owning an extra good horse, 
or a particularly fine saddle. 

There were Indians in Ash 
Meadows, too... .a small camp 
of Paiutes who had lived on the 
spot for better than two hundred 
years .... and the white man’s 
firewater made them treacherous 
at times. In spite of the hazards, 
Ash Meadows was a good place 
to live, and it was one of the few 
places where a man could really 
get away from the hustle and con- 
fusion of the modern world. 

Two of my neighbors in the 
Valley were a couple of cowboys, 
Guy and Roy Pinell, who had 
homesteaded a small place at the 
north end of the Meadows. They 
ran a few cows, and raised a few 
good horses on the small fenced 
pastures they irrigated from sev- 
eral of the good springs on their 
“forty”. These two brothers had 
punched cows all over Arizona 
and Nevada, and really knew 
stock. They had ridden up to my 
place one day at noon, and while 
we ate the beef, beans, biscuits 

nd black coffee that I fixed, the 
idea for this painting hit me right 
between the eyes. 
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Both Guy and Roy had a week’s 
growth of beard ... . not as 
much as they’re wearing in the 
painting, but enough for me to 
visualize how they’d look with a 
couple of weeks more growth on 
their faces. 

When I first suggested that 
they pose for a painting they act- 
ed right embarrassed, for they 
thought being models was a little 
out of their line. It took a right 
smart bit of persuasion to con- 
vince them they’d make a fine 
painting, but before they crawled 
on their horses to leave they’d 
both agreed to remain unshaven 
for a few weeks, and to pose for 
me. When they mounted to leave 
the composition of “The Vigil- 
antes” was set up right then and 
there .... both boys had Win- 
chesters tied to their saddle horns, 
and as they sat there talking for 
a moment before they left, they 
assumed the pose I painted later, 
half squinting into the bright 
glare of the desert sun. 

When their beards were long 
enough they came down to my 
cabin and I had them pose on an 
old R. T. Frazier saddle (one of 
the famous old Pueblo saddles I’d 
owned for twenty years); the 
saddle was thrown over a crude 
saw horse at the back of the 
cabin, and we stayed with it un- 
til the painting was finished 
about three days later. 

Almost a year later I had oc- 
casion to ride with these brothers 
on a hunt for some horses that 
had mysteriously disappeared, 
and I was to see my painting 
come to life many times before 
we caught up with the stolen 
stock. 

Guy is dead now .. . he’s the 
one in the foreground with the 


red shirt. He quit ranching and 


riding for the life of a storekeep- 
er . ... bought himself a little 
store in the tiny desert commun- 
ity of Pahrump .. . and the easy 
life behind a counter killed him. 
Roy is now in Seligman, Arizona 

. and still looks just like he 
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did. This painting occupys a 
prominent place on the wall of 
our dining room ... . and since 
I gave it to my wife as a wedding 
present when we were married, 
I expect it’s one we'll always 
own. 
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How To Make Quick Draw Pistol Holsters 


By Bill Stroyeck, 110 E. 2nd St., Wichita, Kansas 


A lot of my customers have 
come to me for advice about mak- 
ing different types of pistol hol- 
sters and belts. The stock patterns 
are fine as show pieces, they say, 
but what about practical jobs for 
use while hunting small game 
with a pistol? What about the 
Peace Officer whose life may de- 
pend upon how fast he can draw 
and shoot? 

With these questions in my 
mind, I worked up a belt and hol- 
ster outfit, drug out my trusty 
pistol and went on the trail of a 
rabbit. Several thoughts came to 
my mind while trying to whip out 
the gun to hit the rabbit before 
his tail went out of sight. I talked 
these ideas over with people who 
hunt with pistols, members of gun 
clubs, peace officers and others. 
With their ideas and mine, I 
worked out several paper holster 
sets until I found just about what 
we were looking for. When these 
ideas had been made into leather 
sets, we tried them again. Here in 
Kansas we like them so well that 


Cut out to allow 
entire trigger to 
be exposed 


I offer you our improvements. 

The most important change was 
putting pockets on the belt to hold 
cartridges instead of loops. Have 
you ever tried to get a bullet out 
of a loop while on the run? 

Lowering the drop down was 
another big improvement. The 
person who wears the belt can 
now wear it normally instead of 
low slung. I don’t like low slung 
belts because they have a ten- 
dency to slip around. In any case, 
low slung jobs feel awkward on 
me. 

By putting the drop down in 
the center of the belt and the 
buckle on the side, you get the 
shell pockets in front instead of 
behind you. That helps you re- 
load a lot faster. 

These improvements were 
found to help with the quick 
draw: Cutting the holster shorter 
than you normally would allows 
the rear sight to be kept out of 
the holster where it may catch. 
Cutting the area around the trig- 
ger guard lower helps the hunter 
to get his finger on the trigger 


Fashion strap 
to go around 


when he grabs the pistol. Setting 
the holster on an angle allows a 
quicker draw as the hand will be 
able to grip the gun and draw it 
with a natural swinging motion. 
Setting a key case screw post 
through the bottom of the hoister 
and back flap helps hold the hol- 
ster down without a tie-down 
thong. A smooth lining in the hol- 
ster helps the pistol to slip out 
faster. 

I have not repeated the usual 
book instructions for making a 
pistol holster or belt. For making 
the holster, the surest way of get- 
ting a fit for your gun is to lay 
it on a piece of paper and cut the 
pattern. For those who do not 
know how to go about making 
a pattern for their guns, I recom- 
mend F. O. Baird’s Buscadero 
Belts and Holster Petterns. There 
are others on the market, but 
this is the most complete set of 
belt and holster patterns I have 
seen. Follow some such patterns 
with the improvements I suggest 
and you’ll make good, practical 
gun holsters. 


USUAL HOLSTER 


Always build a Add 








By cutting out the 
holster for trigger 
the hunter saves 
time, since he can 
be ready to shoot 
us soon as his 
hand touches the 


hammer. 


Strap %” wide. 





Use a rivet at this 
end 


safety strap on 
the holster so that 
pistol can’t be 
pulled from hol- 
ster until you are 
in the hunting or 
target area. Until 
then, keep your 
pistol strapped 






to 
dotted 
lines 
» 


down. 








pistol. 


The holster should be trimmed off at the 
bottom, so that when the pistol is in the 
holster the rear sight will rest just above 
he leather. This cuts out the chance of 
sight catching on holster and causing 
hunter to miss a shoft. 


It also suggests that, while the holster 
can be laced, the area around the open- 
ing be stitched. This knocks out the 
chance of the rear sight being caught 
while drawing. 


For the lining, a smooth finish leather 
will work better. Suede or sheep’s wool 
will cause a drag. Plivers, skivers or cape 
are good. A lining is a “must” since the 
blue (finish) of the pistol will be worn 
off by the roughness of the strap leather. 





Although the strap 
will hold the hol- 
ster, a key case 
screw post at the 
lower end will 
hold holster 
steady without 

a tie down thong. 


Key case screw 
: post through 


holster and back 
flag. 
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For an off duty holster, this 
extra piece of leather added 
on the holster when it is being 
cut prevents the wearing out 
of the inside of the officer's 
coat by the hammer of the 
gun. 





If a little slant is wanted on the holster, 
cut the slit on an angle. This will allow a 
quicker draw, as hand will be able to 
grip gun and remove it from holster while 
making a natural swinging motion. 
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FOLD LINES $9 


PART NO. 2 





ACTUAL SIZE 








Caps can be set at 


has been deter- 
mined how much 
room sheils will 


take up. 
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PART 2 
GRAIN SIDE 





Cement the two parts together at 
edges before riveting to belt. 
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if a .38 or .45 caliber pistol is used, 
the pockets can be cut smaller to hold 


one round of ammo. They can then 


nlaced on the belt UPSIDE DOWN. This 
«tl! allow the marksman to simply pull 
tub of the pocket and one complete 


round will fall into his hand. 


& The Leather Croftsman 








Foc GLOVE SNAPS ———>() 














be 





PART NO. | 


This size pocket will hold one box (50 shells) of 22 
shorts, or 22 longs, or 22 long rifles, depending upon 
position of snaps. Fill pockets with the shells you are 
using to determine placing of snaps. 


ACTUAL SIZE | 
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Waist size wili determine the number of pockets that 








How To Make Quick Draw Pistol Holsters and Belts (Cont.) 


Rivets Rivets 


For Right Hand Holster 
Rivets 
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can be placed on belt. 
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For Left Hand Holster 























By putting drop down in center, your 

belt will buckle on the side. This puts 

—_ your pockets in front and allows easy 
and quick access to shells. 
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Pockets can be overlapped 
when assembled on belt. 
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The size of the drop down is about 112 
inches wider than the slot that holds 
the holster. 


For a faster draw (cutting out reaching waist high for 
pistol) the drop down can be lowered so that when 
belt is being worn, the finger tops will be about even 
with the butt of the pistol. 


SUGGESTED TOOLING PATTERNS 
Billfold Craftaid No. 2430 for belt. 


If drop down is extended, Pocket Secretary Craft- 
aid No. 2105 can be used in drop down area. 


8 to 9 ounce leather in belt will eliminate any 
“roll” of leather. 
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A Short Story Complete In This Issue 


The Vigilantes 


By Nicholas Herbert 


There are a lot of folks now-a- 
day who think of “vigilantes” as 
the ruffer element of citizens who 
took “law and order” into their 
own hands, but let’s look at Cuzz 
Perkins and Cy Graveley. 


That wasn’t his real name at 
all. Twas Jim Dandy at first but 
as he grew up there were so 
many Perkins with them there 
same initials they just started 
calling him ”Cuzz’”’ as he was 
everybody’s cousin. Cy didn’t 
come to his name till he was old 
enough to holster a gun and then 
it seemed as if he just hated to 
shoot anything — most of all a 
human being. He always would 
sort’a suck in his breath to where 
everybody just called him “Cy” 
without knowing his real handle 
was Jud. One was just about as 
short as the other so it didn’t 
make any difference to him. 

Both Cy and Cuzz were God 
fearing family men who came 
from the East to locate in the 
open country of. the West. They 
landed on the edge of the Dakota 
Bad Lands near what’s now In- 
terior and both had just about 
given up finding the “promised 
land”. Cuzz was putten in some 
rations at the trading post when 
Jud drove up in his outfit and 
asked storekeeper Sims what 
kinda people lived around there. 

Cuzz picked up his ears as he 
thought of runnen into some local 
gossip and then the long “sigh” 
sorta made him hold his breath. 
Sims, a cagy old coot, wasn’t go- 
ing to commit himself—and right 
there Jud got the name Cy which 
stuck with him all his days. “Cy” 
said Sims, “I gather that’s your 
name, anyway it’s good enough 
for me. What kind of people lived 
where you hale from?” Cy gives 
that a bit of thinking and then 
slowly says, “They was the finest 
people in the world.” Well, says 
old man Sims, “them’s the kind of 
people we got around here”. 

“What about injuns?” asks Cy. 

‘Most of them is down South of 
here and mostly don’t bother 
none. Onct in a while some trader 
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gives them too much fire water 
and they go on a stealing rampage 
but they most make so durn 
much noise about it everybody is 
on the lookout. You see that was 
before the days of the Pine Ridge 
Indian Reservation where Uncle 
Sam shoved them when they got 
to interfering too much with the 
settlers. Mostly they were hang- 
ing around Potato Creek and the 
Indian Village now Wamblee.” 


That all sounded pretty good to 


Cy so, being mighty tired and re- 
/membering the belly deep grass 
‘he saw all around the country, he 


announced he’d locate. 


It was then Cuzz stuck out his 
hairy hand and said, “Pardner, 
I just heard what I wanted to 
hear and I’m going to team up 
with you if you let me and stick 
myself. My family like yourn is 
outside and the women folks is 
hankering to settle down. This 
country looks plenty good to me.” 

So Cuz and Cy, after hanging 
around the Trading Post for a 
couple of days to pick up their 
bearing. and having talked to a 
few settlers and some Indians who 
knew the country, decided to pick 
a location below Cedar Pass, just 
a few miles north of Interior and 
the trading post. 

Nobody had told them — be- 
sides nobody had knowed it then 
—that a bunch of outlaws had 
drifted into the bad lands from 
the Black Hills Country. The law 
was few and far between and it 
wasn’t long till the outlaws raid- 
ed some of the settlers’ cattle 
grazing on the summer range and 
quickly moved them into the 
Cheyenne Creek country. Scenic 
was the closest law enforcement 
office and a noted hangout for 
outlaws — so no doubt them fel- 
lows was in cahoots with the law 
there. Interior only had a part 
time constable and he claimed his 
jurisdiction wasn’t outside the 
town unless the town itself was 
raided. 

Them outlaws raided cattle 
through that summer without 


even showen their faces. They 
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was a tricky bunch but the set- 
tlers couldn’t put up with these 
losses. 

It was then that Cy and Cuzz 
called these fine neighbors all 
together and Cy, with a sigh said, 
“Folks we got to stop being good 
people for a time and band our- 
selves together just as them there 
outlaws do and take the LAW into 
our own hands.” Most every set- 
tler had already lost some of 
their cattle and_ reluctantly 
agreed, as they had come from 
law abiding stock, and didn’t 
relish the idea of taking the law 
into their hands. 

But they decided to a man to 
go along and made Cuzz and Cy 
their leaders. This team did the 
advance scouting and it was Cuzz 
and Cy who together made the 
first dangerous trip some 30 miles 
to the North and West as the 
crow flies but about 60 the way 
their trail led. It was here they 
spotted the headquarters of the 
raiders. They returned and finish- 
ed getting their band of Vigilantes 
together, now 30 strong. Well- 
provisioned for a long siege they 
returned determined if necessary 
to wipe out the band in one single 
raid. It was a cool, moonless fall 
night when they virtually sur- 
rounded the bandits but held fire 
till the first crack of dawn — 
then with shots echoing through 
the bad lands they demanded the 
surrender of the surprised band- 
its. 

All day long the two bunches 
exchanged shots. It was all as 
the Vigilantes had planned — to 
run them out of amunition. 
There was one avenue of escape, 
a deep narrow canyon that led 
right up to the hideout which the 
settlers had overlooked and 
through it that night the bandits 
escaped on foot leaving their 
horses in plain sight. Two miles 
down, they had staked out an- 
other remuda for just such an 
emergency. They mounted their 
horses and took off to the West. 
They had to be satisfied with 
the cattle they had stolen and 
moved to the vicinity of Chey- 
enne Creek for they knew from 
past experience that once a group 
of settlers form into Vigilantes 
and take the law in their own 
hands, there is no escape unless 
it’s immediate for the Vigilantes 
“hang them first” — then ask 


questions. 
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Turn Your Scraps Into Dollars 


CUT ALL LINES 
ANO HAIR WITH 
SWIVEL TIP 





KEY POST HOLE 
USE PUNCH#2 





CRAFT OOL 633 
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The Palomino Horse Key Case 


By Alvin Simcik, Temple, Texas 


When you see this key case made 
from natural tooling leather, you'll 
appreciate how much it looks like a 
palomino horse. 

Use the pattern shown above to 
cut from. Lay it on leather and cut 
with a sharp knife. Cut the lines 
and hair with a swivel tip. Use craf- 
tools where indicated. Gouge a line 
on the flesh side for easier folding. 
Cut nostril holes with a No. 2 punch. 


Before inserting the key post and 
folding, coat well with a good neu- 
tral leather finish to preserve the 
color. 


TOOLS REQUIRED PRICE 
X-Acto Knife No.1 .......... $ .60 
Coe Bee; GE ccc ccs cees .50 
~  & \  aaeerrere .50 
Crmiene’ Bre. GREG 2. ccc icccaes .60 
ES TE a aidin ne ne e dae 1.65 
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By Robert Henry, Albuquerque, New Mexico 


Here is a very popular item which 
fits the corner of a book page. When 
tooled and laced, as shown, it makes 
a distinctive gift. 

MATERIALS REQUIRED 

Scraps of tooling calf, %” calf 
lacing. 

PROCEDURE 

(1). Lay the cutting pattern on 
leather; cut two pieces full size. Use 
a penny as a guide to round off the 
top corner. 


(2) Carve small designs as shown 
above. 

(3) Place flesh sides of pieces to- 
gether. - 

(4) Punch 3/32” lacing holes 
around both short sides. 

(5) Apply Neat Shene, or other 
good leather finisher. 

(6) Lace with %” calf lacing. 

You may use scraps of non-tooling 
leather, such as nicely grained lin- 
ing leather or light weight colored 
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KEY POST HOLE 
USE PUNCH #2 





WIN $5.00 


Craftsmen who have solved 
the problem of what to do 
with scraps are invited to 





bmit sketch and de- 
scriptions of small articles 
to this department. The 


prize winning entry in each 
issue will be awarded $5.00 
in cash. All other entries 
published will receive at 
least $2.00. 

Send your entry to 
SCRAPS, c/o The Leather 
Craftsman, P.O. Box 1643, 
Fort Worth, Texas. Entries 
accepted will become the 
property of The Leather 
Craftsman. Only those ac- 
companied by sufficient 
postage will be returned. 


More patterns on other 
pages this issue. 

















Autograph 
Lapel Booklet 


By Dorothea Barnhart, 
Rossville, Ind. 


JuDY 





This is a very popular item with 
my trade. Better still, I find a profit- 
able use for scraps of light weight 
colored leathers and lace making 
this autograph lapel booklet. 

For this size booklet, cut one piece 
of leather to 2%4”x4%” and print 
the customer’s name on the front in 
gold. Cut about 16 inside pages of 
writing paper to fit, punch holes in 
book and lace the back with the 
same or contrasting colored lace. 

I sell a lot of these booklets at 50c 
each. . 





leather, lacing with contrasting col- 
ors. 
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Some Old Craftsmen 
Never Dye — Leather 


—But many are adding at least 
brown dye to deepen shadows 
and bring out highlights in 
their work. Still others say 
that they get more money, win 
more prizes, by the judicious 
use of dyes. Generally speak- 
ing, a little dye now and then 
is approved by the best crafts- 


men. 
x «KK * 

The authors of this article 
are preparing an article on the 
technique of using antique fin- 
ish. Look for it in our next 
issue. 








How To Dye Leather 


By SAM BACAK and ERNIE RUSH 


Perhaps the most interesting 
and difficult phase of leathercraft 
is that of dyeing leather. Much 
of the difficulty arises from the 
craftsmen’s failure to experiment 
and experimentation is the key 
to the whole problem. 

Many saddle stamps will pro- 
duce beautiful effects but many 
different shades can be imparted 
to the leather with just one bottle 
of dye. 

There are many leather crafts- 
men with the ability to produce 
leather carving of the highest cal- 
iber and these same craftsmen 
will, usually, finish a project 








How To Make A Dye Rack 











Scrap Leather 


Dye Bottles 


Brush 








Made from two pieces of white pine or similar wood, 4"x!5" 
or longer, depending upon the number of bottles the rack 
is to hold. Cut or bore the holes in one piece only. Use either 
glue or hardware clamps to fasten the sclid bottom piece 
and top piece together. Cut holes the exact size as bottles 
for a spill proof rack. We use wide mouth pill bottles, |//." 
diameter and 2" high, which we bought from a local druggist. 
Picture shows small holes drilled along the side, in back, to 


hold brushes. 
10 The Leather Craftsman 
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equally well. These same crafts- 
men were not lucky, nor have a 
monoply on brains, but certainly 
they all have patience and a de- 
sire to solve dyeing problems. 
Experimentation is the key to the 
dye problem and experiments 
should not be conducted haphaz- 
ardly. You get out of your work 
just what you put into it. 

Much of the difficulty pertain- 
ing to dyeing stems from fear— 
such as the fear of ruining a well 
carved piece of leather. These 
fears are not entirely unjustified 
since a craftsman unwilling to 
spend the time necessary for prac- 
tice will usually turn out a medi- 
ocre project. This is the time to 
use those practise pieces from 
Lavon Smith’s, Fundamentals of 
Leather Carving. 


Using plain leather for prac- 
tise dyeing is entirely unsatis- 
factory because only the border, 
on most projects, are uncarved. 
Practise on carved leather for 
positive results. 

It is the purpose, so the authors 
feel, to impart the basic elements 
of leather dyeing and if but one 
craftsman has been helped then 
this article has been a success. 

The selection of brushes for 
background dyeing is an import- 
ant one. Perhaps the best all 
around brush is the number 3 
sable. Excellent results can also 
be obtained with numbers 2 and 
30 dye brushes. 

After purchasing a brush you 
will want to test the point. Dip 
the brush in a glass of water and 
draw out slowly. If the brush 
tapers to an even point it is ready 
to use. If, on the other hand, one 
or more small hairs protrude 
from the body of the brush cor- 
rective steps should now be tak- 
en. With a sharp razor blade cut 
the strands by moving the cut- 
ting edge toward the ferrule. 
These maverick hairs can cause 
a great deal of anxiety since 
enough dye will cling to them to 
mar an otherwise carefully dyed 
project. 

Use a different brush for each 
color of dye. If you use black, 
dark brown, medium brown and 
light brown dyes have four brush- 
es. The brushes can be labeled to 
prevent possible confusion. You 
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could use the same brush for all 
dyes; but regardless of how clean 
you believe the brush to be, dye 
will often cling to the center por- 
tion of the brush next to the 
ferrule. 

When not in use all brushes 
should be placed in an open 
mouth jar with the brush end 
up. For cleaning, alcohol is used 
for oil base dyes—water for water 
soluble dyes. 

Small dye bottles should be ob- 
tained from your local druggist. 
The large mouth type used for 
pills is best. The purpose of these 
bottles is one of safety. Most dyes 
are put up in bottles of such di- 
mensions as to invite spilling. For 
added convenience and safety a 
dye rack can be easily construct- 
ed. 

Of the many background dyes 
on the market the authors based 
their work on Omega and Tandy’s 
Neat Dye. 

The purpose of background 
dyeing is to attain greater relief 
and therefore adding to the three 
dimensional effect. 

The color of lacing to be used 
on the project is a determining 
factor in choosing a background 
color. To be on the safe side, al- 
ways choose a background color 
that will complement the lace. 

Ordinarily dyes will be used 
full strength. However, many 
craftsmen dilute dyes to obtain 
different shades. If you want to 
dilute the dyes use alcohol for 
Omega dyes and water for Neat 
Dyes. The best method of dilut- 
ing is to use an eye dropper and 
keep a record of the number of 
drops you add. When you want to 
duplicate a particular shade it 
won’t be necessary to begin ex- 

Continued on Page 15 


The RIGHT way 
to hold your dye brush 
on leather 


MIXING DISH 


<—} 
Any old dish’ll do — ag 
if it is clean. 


When mixing dyes, work from darker to light- 
er shades. Be sure to record the recipe, or 
formula, you decide to use. 


Clean the dropper after each time you dip 
it in dye. Use alcohol to clean oil base dyes 
(Omega), water for water soluble dyes 
(Neat Dye). 


BLEACH SOLUTION 
Shake well until crystals dissolve. 


—__—_@ 
= Dw 


RED 
DYE 


2 hah 


All dyes should be properly lab- 


eled. This is especially important 








in case you mix colors to achieve 
some new color of your own. In 
such cases, write your recipe or 


formula on the label. 
















Alcohol Soluble Dye 
(Omega) 

Mix, thin or clean 

with alcohol 


nee 


Water Soluble Dye 

(Neat Dye) 
Mix, thin, or clean 
with alcohol. 














Alcohol 





Water 





Eye Dropper 


1 pint of water 
1 ounce of 
bleach or oxalic 
acid crystals 





Excess amount of dye on the brush is dangerous. 








This brush carries a normal amount of dye. 


The WRONG way 


Dye may accumulate on under side of brush and touch the wrong 
area. Also—you can see where your brush is going much easier 


when you hold it “right.” 
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HOW I DESIGNED 

AND BUILT MY 

LEATHER-TOPPED 
TABLE... 


By 
W. M. Healy 
137 Monterey Ave. 
Terre Haute, Ind. 
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Above: Photo of table showing the leather top and side view. 
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FIRST, I DREW VARIOUS SIDE AWD END VIEWS TO SCALE, 
SELECTING THE ONE WE LIKED BEST. THEN, “DOPED-OUT” 
THE DETAILS OF CONSTRUCTION. 






















































HARD WOOD BLOCKS. 
tS » IN FITTING SHELF 
—— Ya" X 31k" LAG SCREWS WITH TO INSIDE CORNERS 
4X & MACH. BOLT cur be po heardiagetans = OF £805 AA6GW/ 
WITH 2 WASHERS iar niece FOR LEATHER 
; COVERING OF SHELF 
i ot 1 TO BE FOLDED IN 
AND NAILED 
BETWEEN SHELF 
AND FACE OF LEGS. 
C PLYWOOD REMOVED) | C PLYWOOD REMOVED) 
CORWERS ROUNDED Ye" PLYWOOD TOP, AND SHEL CORNERS ROUNDED 


Ya" RADIUS 3g" RADIUS. 








Ix 





SECTION OF TOP ' SECTION OF SHELF ALL WOOD GIVEN 
LEGS JEXLK ASH. eSymmatrical abut € 2 COATS OF SHELLAC 
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IN PLACING THE TOOLED TOP WE... 


7. WHETHER OR NOT THIS IS NECESSARY, | DO NOT KNOW. AFTER WE HAD 


NOTE; OURS ARE THE FIRST TABLES WE HAVE SEEN WITH THE STRAIGHT CUT. 


. AT THIS POINT THE LEATHER WILL NOT FIT THE ROUNDED CORNERS OF LEATHER 
THE TABLE. TURN THE TABLE TOP RIGHT SIDE UP. THE CORNERS OF THE ote 


LAID OFF THE OUTSIDE DIMENSIONS OF THE TABLE TOP ON THE FACE OF THE LEATHER AND DROVE 
A BRAD THROUGH IT AT EACH OF THE FOUR CORNERS. THIS WAS SIMPLY TO MARK THE CORRECT 
LOCATION OF EACH CORNER ON THE REVERSE SIDE BY THE BRAD HOLES. 


. WET THE LEATHER THOROUGHLY, ESPECIALLY WHERE IT WAS TO BE BENT. 
. PLACED THE LEATHER FACE DOWN ON A TABLE COVERED WITH A BLANKET AND THAT WITH CELLO- 


PHANE TO AVOID ANY DANGER OF STAIN. 


. PLACED THE TABLE TOP ON THE LEATHER AND CENTERED IT WITH THE BRAD HOLES. 
. CUT THE LEATHER THUS: 





EDGES OF LEATHER 











Fide CUT TO LINE OF END ONLY 
¢ 
I LEFT THIS LONG $0 THAT ‘1 
1T COULD ULTIMATELY BE SKIVED, 24 4s" SIOE 
BENT AROUND CORNER AND pp 
NAILED WITH Yq GRADS, LOCATED TABLE TOP 


$0 TWAT THEY WOULD BE COVEREO 
BY THE END FLAPS 





/'¥ 2" TEMPORARY NAILING FRAME 


6. BEND LEATHER OF SIDES UP AT SIDES ONLY AND NAIL <q. 







TABLE TOP 





PULLED BOTH SIDES UP AS ABOVE WE WENT OVER THEM AGAIN PULLING 
Lp J TIGHT BY GRIPPING THE EDGES OF THE LEATHER WITH A PAIR OF 
LIERS, THUS: 


AND GETTING A LEVERAGE ON THE TOP OF THE Ix2; PULLING UP. ALTER- 
NATE SIDES TO AVOID SHIFTING THE LEATHER WITH RESPECT TO THE 
TABLE TOP. WE LEFT 8" OR 10" FREE AT EACH END TO ALLOW SOME MOVE- 
MENT WHEN MAKING THE CORNER JOINTS. 


FOLDED LEATHER AT THE ROUNDED TOP CORNERS OF THE TABLE WILL BE 
SQUARE AND LOOSE. 


TABLE TOP 


CUT OUT SMALL TRIANGLE OF LEATHER HERE 
ANO WORK LEATHER AROUND CORNERS 
REPEATEDLY CUTTING THE SIDES OF THE ABOVE 
TRIANGLE UNTIL IT FITS. THIS SHORT DISTANCE IS 
A BUTT JOINT, ONLY Ya" TO 2” LONG CHANGING 
TO A 24°OR3" LONG SKIVED VERTICAL JOINT AS 
QUICKLY AS POSSIBLE. 





. WHEN THE CORNERS WERE FITTED WE USED 34" BRADS TO NAIL THE SKIVED ENDS OF THE SIDE FLAPS TO 


THE TABLE TOP AND RUBBER CEMENT ONLY ON THE END FLAPS. THE LATTER COVERING THE BRADS. 
WE + yo THE END FLAPS TIGHT AND NAILED THEM TO THE TEMPORARY Ix2 FRAME AS IN 5 AND 6 
ILLUSTRATIONS. 


. WITH THE ABOVE COMPLETED LAID OFF THE LOCATIONS OF THE LARGE 


BRASS HEADED NAILS AND DROVE THEM. 


AGAIN, IT MAY OR MAY NOT HAVE BEEN NECESSARY, BUT WE ALLOWED 
THE LEATHER TO DRY THOROUGHLY BEFORE PULLING THE TEMPORARY 
NAILS FROM THE Ix2 FRAME, REMOVING IT AND TRIMMING THE LEATHER 
FLUSH WITH THE WOOD. (SEE NOTE) . 

WE DO NOT YET KNOW WHETHER OR NOT THERE IS ANY REASON FOR 
ATTEMPTING TO GLUE THE LEATHER TO THE WOODEN TABLE TOP, BUT DO 
NOT THINK IT SERVES ANY PURPOSE AT ALL. 


WE USED PLAIN 4/5 OZ. LEATHER TO COVER THE SHELVES. WE APPLIED THIS 
WET IN ORDER TO INSURE A TIGHT FIT. 





PLYWOOD SHELF 


OO 
—— 
LS 











THE TYPICAL PERUVIAN TABLES HAVE SCALLOPED EDGES. ALSO THE <— NAILED WITH '" GRADS 


SHELF IS OUR OWN ADDITION. 
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CHRISTMAS CARDS of LEATHER 


J. T. Gooding, Riverdale, N.J. 


Here is an outline and pattern 
of the Christmas card I used last 
year, which you may find to your 
liking. 

In making it, I first made a 
drawing of the design, using 
black ink on heavy white paper. 
Then I took this drawing to a 
photoengraver and had a print- 
er’s cut made on metal, with the 
negative reversed. 

I cut my leather pieces in odd 
shapes to give the card a more 
rustic or homespun appearance. 
All were kept within the size of 
4” x 5” in order to fit a stock 
size envelope. Only light weight 
leather was used, about 14% oz. 
weight. Since I used scraps, I had 
a variety of kinds of leather: 
eape, lamb, calf and various lin- 
ing leathers—and in many col- 
ors. 

After dampening the leather, I 
used an old cider press to press 
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the metal against the flesh side 
of the leather. The heavy lines 
of the design and lettering came 
out beautifully on the grain side. 
Finally, I waxed the leather with 
neutral shoe polish. 

COST OF MATERIALS 

Since the printer’s cut will be 
used for only one year, charge 
its cost to the cards, approxi- 
mately .. . $6.00. 

If you use scraps, you save. If 
you make a quantity of cards, 
either for yourself or for sale, 
you can cut 350 to 400 Christmas 
Cards from an average 7 foot 
skin. You can buy Capeskin for 
as low as 30c per sq. ft. or $2.10. 

The top price you should pay 
would be 65c per sq. ft. for lining 
calf, or .. . $4.55. 

Cape is a nice leather to use 
for this purpose, and you can get 
it in a wide variety of beautiful 
colors. As for calfskin, there’s 
nothing like it, in the opinion of 
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Why Not Sell 
Christmas Cards? 


Sales possibilities of leather 
Christmas cards are great. Pro- 
fessional and business men are 
looking for distinctive cards to 
send out in hundreds. Make up a 
few samples of your own, early 
enough to avoid the rush, and 
show them around. They should 
get you plenty of early Christmas 
business and lead to the sale of 
your larger, more expensive ar- 
ticles for gifts. For more designs, 
see Al Stohlman’s book, How To 
Carve Leather. 











those who love good leather. Bet- 
ter still, you can use chrome tan- 
ned calf for this job. 


ALTERNATE METHODS 
OF EMBOSSING 

Perhaps you do not have a 
cider press, or printing press. But, 
do you have access to a vice? 
Here’s the suggestion of Frank 
Albright, Gurley, Ala. 

For a quick embossing job on 
smooth surface leather try this: 
Transfer any engraved design 
from metal, hard wood objects 
such as book ends, coats of arms 
—any raised designed—by roll- 
ing the leather to be stamped in 
a wet bath towel over night; then 
place design where wanted 
against smooth surface of leather, 
place between smooth boards, 
place in a vice and screw up 
extra tight. 


x « * 


USE CHRISTMAS 
CARD CRAFTAID 


Subscribe to THE LEATHER 
CRAFTSMAN and get a Christ- 
mas Card Craftaid, especially 
made for this purpose. Place this 
Craftaid on cased (dampened 
properly) piece of leather. Use 
modeling spoon or smooth instru- 
ment to rub over the design you 
wish. Remove Craftaid. Cut all 
solid lines with a swivel knife. 
DO NOT cut dotted lines. The 
14” angle blade is recommended 
for cutting the small details. Fin- 
ish the job is you would a billfold 
back or other small article. 
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Like An Extra Drawer In Your Desk 
IDEAL FOR LETTERS « CHECKS « MISC. PAPERS 


= | “TOP DRAWER” 

es Smart, Low Cost Letter Holder 

| you can make in minutes. Ebony 

3 - Wrought Iron and natural Leather 

form-fitted with snaps attached 

Tool or stamp your favorite design 

(or leave plain) and snap into place. 
A beauty! Size 5" x 6 

Instructions and 

° Patterns Included 






“Top Drawer” is a year ‘round 
profitable item to make for easy 
re-sale at $1.50 to $2.00 

Write for FREE new 64 page ONLY 59* 
U-D0-IT Leathercraft Catalog. eateaed 


TANDY LEATHER CO. “iittescsarnes 


P.O.BOX791 XR FORT WORTH, TEXAS 
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How To Dye Leather 


perimenting all over again. The 
formula should be written and 
affixed to the bottle containing 
the mixture, leaving nothing to 
memory. 

It is necessary to remove all 
smudges from the leather before 
any dyeing is begun. At this point 
use a bleach solution obtained by 
mixing one pint water and one 
ounce of Tandy Bleach. Use a 
sponge to wipe the solution onto 
the leather. Use just enough 
bleach to moisten the leather 
evenly and COMPLETELY. Set 
the cleaned project aside to dry. 

Remoisten the project ever so 
slightly. This will keep the dye 
from spreading too rapidly. Place 
a piece of scrap leather or other 
material, that will not discolor, 
on the portion of leather nearest 
you. By doing this only the small- 
est area is crossed by the dye 
brush and accidental drops of dye 
will fall harmlessly on the pro- 
tective covering. 

Do not overload the brush with 
dye. Wipe excess on scrap leath- 
er. The brush should be held 
straight up from the leather; nev- 
er at an angle. Begin dyeing the 
background portion at the center 
and work toward the edge. Al- 
ways move the leather so as to 
keep the area to be dyed in full 
view. 





Decorating A Wire Letter File 


By Sam Bacak, Plymouth, Pa. 


There are now on the market 
some letter files, made of wire, 
designed to set on a desk top. I 
decorate these files, or letter hold- 
ers, with a piece of scrap carving 
leather cut to simulate a skin, as 
shown in the illustration. One of 
my designs is of a dog, as pictured 
here, another of a deer, still an- 
other a horse’s head. Since the 
file has two sides, I carve the 
skin on the owner’s side of the 
file with his name. 


The leather I used was scrap 
that was unsuitable for wallets, 
etc., because of surface wrinkles. 
These do not detract from this 
project — in fact they give more 
realism to the illusion of a 
stretched skin. 

After the carving and dyeing 
was done, I sewed the miniature 
skins onto the card holder frame 
using Irish linen hand stitching 
thread. 








Is quality 


“HAND 
MADE 


@ Custom made products are said to have quality if they bear 


the “hand made” ‘abel. Well, ’tain’t necessarily so. All quality catalog 
printing or full-color lithographing is custom “tailored”—but isn’t 
made by hand! 


Fine quality, printed catalogs and stimulating direct mail litera- 
ture (lithographed in 4-colors) are designed to meet exacting require- 
ments—and, do a specific job. To do the job right demands experienced 
artists and designers—plus precision machines, operated by skilled 
printers and pressmen. 


The oil painting reproduced on the cover on this magazine is 
four-color offset lithography by Stafford-Lowdon’s color craftsmen. 


You, too, can look to us for quality. 
PRINTING * FULL-COLOR LITHOGRAPHING * OFFICE EQUIPMENT 


«| Stafford-Lowdon |x 


COMPANY 














Retail Office Furniture Display and Store, General Offices and 
Printing-Lithographing Plant at 1114 W. Daggett * Fort Worth 


Mail inquiries to Stafford-Lowdon Co., P. O. Box 1658, Fort Worth, Texas 
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“| Couldn't Sell Billfolds— 
Until | Developed This Idea’... 





“My idea began when I carved 
an exact picture of a Gasoline 
Truck on a billfold back, made 
up the billfold and handed it to 
a gas truck driver. I had picked 
this driver because he seemed to 
be a friendly person, a good mix- 
er and potential salesman. When 
I gave him the billfold with the 
truck picture on it, I said: 


“Here is a six dollar billfold 
for you. You can have it for noth- 
ing if you will show it to other 
drivers and get me orders for ten 
more just like it.” 


This man sold many billfolds 
for me. For different drivers, I 
would put the company name on 
the side of the gas truck. Friends 
with other companies have sold 
hundreds more, personalized with 
THEIR OWN truck pictured on 
the billfold. For example, there 
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is Manor Bread, City Busses, mu- 
sicians with their instrument, 
waitresses in cafes with the name 
of the business on it, GE employes 
with the company emblem, East- 
ern Star and, naturally, Masonic, 
Elks and other lodges. In every 
case, I gave a finished billfold 
to my prospective salesman on a 
$6.00 or sell ten offer. 


Getting the picture of a truck 
on a small billfold is something 
like legerdemain . . . which is 
also in my line of work. Here’s 
the explanation of this trick: 


Get a picture of the gas truck, 
bus, etc. from the manufacturer’s 
catalog, from a newspaper ad, or 
photograph it yourself. Next, 
have a photostat positive print 
made to a size that will fit on a 
billfold back. Then place a piece 
of tracing film over the photostat 
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Here, In His Own Words, 
Is The Idea For Designing 
And Selling Billfolds 
Developed By Tiny Grant, 
Nationally Known 
Comedy-Master-of- 
Ceremonies and Magician 


TINY GRANT does pretty well 
financially in his own profes- 
sion. His services as Comedy- 
Master-of-Ceremonies and Ma- 
gician are much in demand. If 
you have seen him in action, 
you'll understand why. His 
home address is 300 East 
Greenbrier Lane, Dallas, Tex. 











and trace on it the lines you want 
to cut with your swivel knife. 
They are the lines which bring 
out the most important details of 
the picture. You can use this trac- 
ing film to transfer the same pic- 
ture to hundreds of billfold backs. 


With this method you can carve 
almost any kind of picture on bill- 
fold backs, brief cases, handbags 
or other leather articles. See on 
my brief case a reproduction of 
my own business card—a comedy 
figure and a poster of my name. 
See the theatrical mask and mu- 
sicians’ “call” scale, shown up- 
side down at lower left in this 
picture. 


Photostats are not expensive. 
Better still, they can make any 
picture the RIGHT size for your 
finished work—whether billfold, 
brief case or handbag. Further- 
more, a little color added to the 
truck or bus in a “near” company 
color adds to the sale. 


You see, I can’t draw. By using 
photostats, however, I can trace 
pictures onto any size piece of 
leather. I can personalize my 
leather work to a point where it 
will sell. 


Before I learned this trick, I 
made lots of billfolds, but gave 
most of them away. Now I am 
making good profits from this 
hobby of leathercraft, which I 
enjoy very much. 
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HOW TO s®“Z YOUR 


LEATHERCRAFT 


By H. N. (Bert) Fisch 


Thousands of LEATHER- 
CRAFTERS successfully.S ELL 
their work. Some do a wonderful 
job of not only selling all they 
themselves make but are joined 
by other members of their family. 
Still others have friends and 
neighbors who work for them at 
home and then there are untold 
numbers who operate as small 
factories having regular em- 
ployees. 


Others are satisfied to sell only 
to relatives and friends who in 
turn again sell their circle of 
friends. There is, however, a large 
group of Leathercrafters who 
have not yet found “The Key to 
Successful Leathercraft Sales.” 


There is a lot more to selling 
than just offering your goods. For 
instance, “Pricing” correctly is 
very important. Do you know how 
to properly price your product? 
Do you actually know how much 
time and material you used in 
making a bag? How much over- 
head and how much PROFIT you 
should add? 


What about the artistic quality 
of your work. Is tt so good as to 
command a “Premium Price’’? 
How much better than the aver- 
age? Do you know how to add the 
extra personal touches which 
makes your product more salable 
and wanted by more people? 


- How do you want to sell? To 
whom? Do you plan on selling 
all you make yourself? If so, re- 
member it takes time to sell and 
“time is money to you as a leath- 
ercrafter”. You may not have 
enough time left to do the work 
it takes. 


Are you going to offer your 
goods for sale through someone 
else? Perhaps you want Agents 
to sell individuals such as “house 
to house” selling. If so, how much 
should you pay an Agent or a 


Sales Consultant 


sales representative? How will 
you figure this in your cost of 
making and selling goods? 


Do you plan on selling Merch- 
ants and/or Jobbers? A Jobber 
is one who buys in very large 
quantities and resells to Merch- 
ants. A Merchant buys in smaller 
lots and sells to individuals 
through his store. If you have 
salesmen selling for you, you pay 
them more for selling to individ- 
uals than to Merchants and again 
you pay less when selling through 
jobbers — but how much? 


Maybe you will sell jobbers 
yourself and not have the ex- 
pense of some one else doing it. 
Much depends on how you orig- 
inally PRICE your goods. If you 
price them TOO HIGH, they will 
not sell; if you price them TOO 
LOW, you may lose money. You 
must know how to figure the cost 
of doing business, including your 
OVERHEAD. 


Perhaps you plan on selling 
individuals through the mail. If 
so, how will you build your mail- 
ing list and what kind of records 
will you keep? Will you make 
the customer pay in advance, ship 
him C.O.D. or “charge it’’? 


What about your advertising? 
What will you mail a prospective 
customer that will induce him to 
spend his money with you? Will 
you use your own name or will 
you have a “Trade Name’? You 
will need or should have inex- 
pensive Letterheads, Billheads, 
order blanks and envelopes. All 
are part of the cost of doing busi- 
ness. 


This may‘all sound complicated 
but it is not when broken down, 
step by step. This column will be 
used to bring you a series of 
articles covering the many sub- 
jects listed above. Since it will 
take many months to cover it all, 
readers are invited to write the 
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Editor about .their specific prob- 
lem and The Leather Craftsman 
will try to help them. Watch for 
this column in the coming issues 
of The Leather Craftsman. It will 
save you time, money and heart- 
aches. 


EDITOR’S NOTE: Many of our 
readers have enjoyed personal 
success in their own methods of 
selling Leathercraft. $5.00 will be 
paid each issue for the winning 
item published in this department 
on this subject. All other items 
published will receive at least 
$1.00. Send all contributions to 


“How to Sell’, clo THE LEATH- 
ER CRAFTSMAN, P. O. Box 
1643, Fort Worth, Texas. Here is 
an example and the first $5.00 
winner. 

“When I started my leather- 
craft I had in mind making 
Christmas and Birthday gifts. I 
never dreamed of selling my 
work. I gave a friend a belt and 
she liked it so well, she had me 
make one for her husband. This 
put me to thinking. Why not 
make a few items, give them to 
my friends and let them do my 
advertising and selling. It work- 
ed. It not only created “Good 
Will” but my friends get a certain 
amount of pride in showing their 
gifts to others. They feel that 
anyone can buy leather work but 
not everyone is fortunate enough 
to have it given to them. People 
would ask them where they got 
their leather article and before 
long I found myself behind with 
my orders. 


My latest order came from New 
Hampshire. (I live in Louisiana). 
I made a friend a pair of Gypsies 
which she wore while visiting up 
there and she just wrote me that 
a friend of hers in New Hamp- 
shire wants a pair. It has been 
only three weeks.since I gave her 
the Gypsies and already they 
have brought me four orders.” 
Sincerely, Mrs. J. T. Haley, 332 
Ockley Dr., Shreveport, La. 
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FIRST SERIES OF “SADDLE MAKERS OF THE OLD WEST” 





The Die pe 


The location in Pendelton, Oregon, is the original site chosen by John J. Hamley 
. in 1905. 





The Hamley store after their first year of business in Ashton, South Dakota. 
Left to right: Henry Hamley, Mrs. J. J. Hamley, J. J. Hamley, and their harness 
maker. 
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ew History 


HAMLEY is a generations 
old name in 
Fine leather craftsmanship 





One day in Minneapolis in 
1883, two determined, confident 
young men faced a cautious but 
interested leather goods whole- 
saler. Their purpose, he soon 
learned, was to secure $500 
credit. W,ith convincing assur- 
ance that typified all their future 
transactions, these two men, 
whose total wealth consisted of 
$10 and a horse collar, persuaded 
the wholesaler to accept their 
terms. It would be repaid they 
told him. And, although the 
Minneapolis merchant may have 
had some doubt, he wrote an or- 
der consigning the requested ma- 
terials to a business that didn’t 
exist in a South Dakota town 
some 300 miles away. 


Fantastic as it may seem, this 
was the birth of a business that 
today rates among the foremost 
in Western leather craftsmen. 
The firm — Hamley and Com- 
pany — still retains the reputa- 
tion for integrity and fine work- 
manship its founders, John J. 
Hamley and Henry Hamley be- 
gan building in Ashton, South 
Dakota. 

From this humble beginning, 
Hamley’s in Pendleton, Oregon, 
has grown into a reknowned 
manufacturer of custom - styled 
saddles and handcrafted leather 
belts for dress and Western wear. 
For three-quarters of a century, 
Hamley’s has remained a family 
organization. Active in the firm 
today are President, Lester Ham- 








ley, son of J. J. Hamley, the 
founder, and David, Lester’s son, 
who is vice president. 

The art of selecting fine leath- 
er and the techniques of craft- 
ing these leathers into finished 
products have been passed on 
from generation to generation. 
The early day skills have been 
kept alive from master to ap- 
prentices and combined with 
modern methods to create the 
unsurpassed quality and beauty 
that is the mark of Hamley sad- 
dles and belts. 
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HERITAGE from England 
that found fame and 
prosperity on America’s 
Western Frontier 


This is the story of Hamley’s 
— its tragedies and success — 
and of the Hamley generations 
who have dedicated their lives 
to the establishment of its prin- 
ciples. 


The Unsettled West... 


The warring Sioux had sub- 
dued when “J.-J.” and Henry 
arrived in Ashton, a frontier 
boom town in Dakota Territory. 
Limitless acres of grazing prairie 
surrounded it. Hard Winter 
wheat grew easily and generous- 
ly, and the rolling gate of travel 
West was heavy. Here the Ham- 
ley brothers found eager buyers 
for their leather goods, and the 
promise of prosperity. With un- 
matched skill they crafted sad- 
dles, harness, bridles and belts 
to sell supply-starved farmers, 
cattlemen and wagon trains. Just 
as suddenly as prosperity had 
bloomed, it died. A drought 
struck in 1888, and although the 
enterprising Hamleys tried to 
withstand it, they failed, and 
again penniless, but still deter- 
mined, they moved farther West. 
This time to the heart of Potlatch 
country — Kendrick, Idaho. 


In 1890 this territory was cow 
country. Again, as in Ashton, 
once the Hamleys were located, 
supply never quite caught the 
demand. A farmer who wanted 
a good set of harness went to 
Hamley’s. The same was true of 
the cowboy or a range rider seek- 
ing a good saddle. The Hamley’s 
had a cowboy’s feeling for a sad- 
dle. They liked to experiment 
with new ideas and style 
changes. This “testing” led to 


(Continued on following page.) 


DON’T MISS NEXT ISSUE 
FOR THE SECOND SERIES OF 


“Saddle Makers” 
of the 
Old West” 


FIRST SERIES OF “SADDLE MAKERS OF THE OLD WEST” 





Hamley saddles are made from selected top grade leathers. David Hamley, v'ce- 
president; Ralph Schwalbe, secretary-treasurer; and Lester Hamley, president, 
select and inspect sample for future shipment. 





From cutting room to shipping, Hamley saddles are custom-made to fit the rider 
and the horse. Each saddle order is designed and handcrafted according to the 
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the discovery of many practical 
new features which won the 
praise of cowhands and ranchers 
on the Western Plains. 


“J. J.” and Henry worked hard 
to increase production but never 
to the point of sacrificing qual- 
ity. They maintained — and it 
is still a Hamley production creed 
— that a good saddle not only 
fits the horse but must also fit 
the rider. 

John and Henry’s knowledge 
of fine leather and saddle art- 
istry was inherent. Their father, 
William P. Hamley, had been 
patient and exacting as he taught 
them the infinite details neces- 
sary to create fine leather work. 


Adventurous William Hamley 
had settled in Ripon, Wisconsin 
after his arrival from England, 
in 1850. William’s father, like 
the generations of Hamleys be- 
fore, was known in England as 
a maker of fine harness and 
leather goods. 


The horse collar “J. J.” and 
Henry carried to Minneapolis 
(and the hundreds they produced 
like it) was a parting gift from 
their father. This collar, by 
means of special construction, 
had advantages no other horse 
collar could offer. Sometime lat- 
er it was impressively patented, 
“Hamley’s Patent Centennial 
Peculiar Shaped, Anti - galling 
Horse Collar.” It became famous 
throughout the country with 
farmers and teamsters, but under 
an abbreviated name, the 
“Sweeney Collar.” 


By 1904 the Hamley store in 
Kendrick had acquired a look of 
permanence. Henry had died in 
1894, and “J. J.” became an em- 
ployer, teaching the men he em- 
ployed, the Hamley brand of 
leather crafting. About this time 
his mother and father left Ripon 
to live in Kendrick. Business was 
good, and “J. J.”, always the per- 
fectionist, worked hard to im- 
prove his product. He advertised, 
he kept astride of modern busi- 
ness, and became active in civic 
affairs. Then disaster struck. 


A fire completely leveled the 
town, and for a year “J. J.” oper- 
ated on a small scale. He then 
decided in favor of moving far- 
ther West. He spent some time 
roaming the Northwest and 
wherever he looked, he wondered 
s; cculatively at the quickly van- 
ishing frontiers. 
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The Oregon Country 


Pendleton, Oregon, in 1905 
was an ambitious, fearless fron- 
tier town. The gateway to the 
Columbia River Gorge, a major 
supply stop for pioneers seeking 
fertile Willamette Territory, and 
ideally located between wide 
open range country and limitless 
stands of virgin timber. By now 
an experienced hand at setting 
up businesses, John chose his 
Pendleton site. As in the past, 
local buyers soon became ac- 
quainted with the outstanding 
quality of Hamley products. 
Wherever drifting riders stopped 
and cowboys gathered., Hamley 
saddles could be found. With 
men who lived in the saddle, its 
superiority needed no explana- 
tion. Orders began arriving from 
Northern California, Montana, 
and from loyal customers in 
Idaho and South Dakota. It was 
soon evident that Hamleys must 
expand. To their leather goods 
they added western clothes. This 
proved so popular that soon other 
merchandise was stocked. A mod- 
est mail order service was tried, 
and with it Hamley’s discovered 
that ‘hey had built a nation-wide 
repe‘ation. Quite naturally the 
enlarged operation served to in- 
crease the popularity of Hamley 
saddles. 


In 1905, John’s son, Lester 
Hamley, joined the company. 
John Hamley seemed younger 
than his fifty years for he still 
had the rugged good health of a 
cowhand and the cheery smile 
of a salesman, but the rapidly 
growing business placed exhaust- 
ive demands on his tireless en- 
ergy. It was Lester who compiled 
and published Hamley’s first cat- 
alog. Its illustrated pages and 
the promise of guaranteed satis- 
faction captured the imagination 
of buyers throughout the coun- 
try, and a lonely cowboy, spend- 
ing months on the range, packed 
his Hamley catalog as conscien- 
tiously as a traveler packs a 
toothbrush. 

J. J. Hamley’s younger son, 
John M. Hamley, became active 
in the business during the year 
1912, and held the position of 
Secretary and Treasurer until his 
death in 1937. 

At this time Ralph Schwalbe 
who had been with the Hamley 
organization since 1920, was 
named to fill the position. Mr. 
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Schwalbe is still active as Sec- 
retary and Treasurer of Ham- 
ley’s. 

Out of an idea and some dili- 
gent efforts, Hamley’s in recent 
years, has created another leath- 
er business — that of manufac- 
turing a quality dress belt line 
for national distribution. The belt 
business swiftly gathered mo- 
mentum and filled a need on the 
consumer market for a quality 
handcrafted belt. In their line 
this year Hamley offers over 30 
belt styles with a variety of 
leather that ranges from wild 
African water buffalo to hand- 
boarded cowhide, and imported 
ostrich. Traditionally, they em- 
ploy hand craftsmanship in pro- 
duction and select only premium 
hides from foreign and domestic 
markets. 

The files at Hamley’s are cram- 
med with thousands of testimon- 
ials from customers who appre- 
ciate the art of fine leather 
craftsmanship. As one delighted 
owner wrote — “in the last sad- 
dle I bought from you, you have 
surpassed your own self.” 

It would be conclusive to say 
that Hamley’s have reached their 
pinnacle. Most surely this is not 
the case. For the spirit and cour- 
age that brought Great Grand- 
father Hamley to America, the 
skilled workmanship of John and 
Henry Hamley, and their com- 
pelling desire to design and hand- 
craft the finest saddles are all 
an integral part of the present 
Hamley organization. Those ac- 
tive in the business today are 
devoting their energy and initia- 
tive toward even higher stand- 
ards for Hamley saddles and 
belts. 
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Top Grain Cowhide 


“TOP GRAIN is the first cut 
taken from the hair side of the 
hide and is the best in appearance 
and wearing qualities. 


Occasional apparent blemishes 
appearing on the finished skins 
are not defects but are natural 
markings resulting from scars and 
scratches acquired by the animal 
in the course of his life on the 
range. Such markings are char- 
acteristic of a fine leather and 
add to its attractiveness. Con- 


-noisseurs look upon them as con- 


clusive proof of top grain leath- 
er.” 
—by The House of 
SAMUEL WARD, Boston. 


x *« * 


Everyone wants good quality 
leather. The quality of leather 
cannot be gauged merely by its 
cost; quality is determined first 
by the right kind of skin, then 
by the tanning of that skin ac- 
cording to the use to which the 
leather is to be put. 


Leather is a substance formed 
by the reaction between animal 
skin and a tanning material. The 
skin, before and after tanning, is 
influenced by the age of the ani- 
mal, its environment and even its 
food. 











Cartoon By Larson 


For example, a calf or steer 
which runs on the open range of 
the western states develops a dif- 
ferent skin structure than if the 
animal were housed and fed in a 
stable. There can be a similar 
comparison made between the 
skin on the hands of a man who 
does manual labor and that of a 
bank teller. 


Tanning includes a number of 
processes by which animal hides 
and skins are transformed into 
the kind of leather best suited for 
your purpose. The two principal 
tanning methods are called vege- 
table tanning and chrome tan- 
ning. 

Vegetable tanning, using the 
extract from the bark and wood 
of trees, is a long process extend- 
ing over several months. It pro- 
duces a firm leather with excel- 
lent water resistance, which is 
best suited to leather carving. 
Luggage, upholstery, shoe soles 
and other articles fit for heavy 
duty are usually made of vege- 
table tanned leather. 


Chrome tanning, a much more 
rapid procéss, shrinks the skin 
and produces long wearing leath- 
er with fine heat resistance. Most 
shoe uppers, gloves and garments 
are made from chrome tanned, 
light skins. Chrome ore, used in 
chrome tanning, is imported from 
overseas. 
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Tanning in America goes back 
beyond the days when white men 
settled here. They found that the 
Indians already had primitive 
tanning methods. The Indians 
taught the early colonists how to 
make the famous buckskin tans 
which American frontiersmen 
used for moccasins and clothing. 
Unfortunately, but because of the 
growth of modern tanneries and 
scientific tanning methods, this 
ancient Indian craft is practically 
lost to us. 


A parade of animals whose 
skins are tanned in the United 
States each year would include 
22 million cattle, 35 million sheep 
and lambs, 12 million calves and 
millions of goats, deer, kangaroos, 
horses, snakes, lizards, alligators, 
frogs, ostriches, seals, sharks and 
pigs. Nearly 40 million goatskins 
alone are imported each year 
from 53 different countries. 


Nature did a good job making 
skins suitable for animals; it re- 
mained for man to make those 
same skins suitable for himself. 
Skill is required for operating the 
complicated processes and equip- 
ment that are used in leather 
making. Finally, craftsmanship 
brings out qualities which make 
the leather articles more desir- 
able and valuable. 
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Here is Mr. James C. Brit- 
tain, a patient at the V.A. 
Hospital, North Little Rock, 
with a handbag similar to the 
ones he made and sent to 
Mrs. Dwight Eisenhower, 
Queen Elizabeth of England 
and Princess Grace of Mona- 
co. The notes of acknowledge- 
ment reproduced here are in 
Mr. Brittain’s possession — 


April LL, 1953 
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Handbag Maker To Royalty 


By Olin Moses, 111 W. 9th Street, Little Rock, Ark. 





along with others. 

A veteran of World War I, 
Mr. Britain has an arrested 
case of tuberculosis and heart 
trouble. When not confined to 
bed, he makes leather articles 


because, “I get much satis- 
faction and enjoyment from 
working with leather to 
create beautiful bags and 
billfolds of my own design.” 
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Earrings and Pins of Leather 


By W. S. Harrow, 714 Park St., 
Golden, Colorado 


Here is my little money-making 
idea: 

Using a % inch punch, I cut 
pieces of carving cowhide for ear- 
rings and light weight leather for 
backing. For the pins, I use a 
punch 1 3/16” in diameter on the 
same material. 

On the earrings shown here, I 
stamped the design with Craftool 
No. 964, dyed the rose red and 
the leaves green. On the pin, I 
used Craftool No. 966 for the rose 
and Nos. 948 and 949 for the 
leaves, dyeing them, also. 

For the earrings, I cement ear- 
ring findings, available at handi- 
craft stores, to the flesh side of 
the leather, then cover the back 
with the die cut piece of light 
weight lining leather. Using a pin 
instead of the earring clip, I do 
the same to the back of the pin. 

Finally, I slick the edges and 
give the leather a good coat of 
Neat Lac to make it shine. 

Cuff links are made the same 
way, using cuff link findings, also 
available at handicraft stores. 
Many other combinations of craf- 
tools and colors are possible. 

I have sold many gross of these 
earring and matching pin sets at 
a dollar a set or 50 cents for ear- 
rings and 50 cents for pins. 


You Can Make This Prize-Winning Outfit 
Using Suede Leather, Cloth, and Rush or Reed 


By Tom Landry, 317 West 3rd St., Davenport, lowa 





Mrs. Adrian Agee of Davenport 
recently won the local Singer 
sewing contest with this beautiful 
ensemble of suede jacket, cotton 
dress and handbag interwoven 
with matching suede leather 
strips. 

The jacket is cut from tur- 
quoise colored, garment weight 
suede, the dress of cotton russlin; 
the handbag is made of rushes 
painted white, lacquered, and in- 
terlaced with strips of the same 
suede used to make the jacket. 

First, Mrs. Agee bought Vogue 
pattern No. 7006 for the jacket 
and dress. While this pattern has 
been discontinued, you may find 
a similar pattern in your depart- 
ment store. For size 16 jacket she 
bought three 6-ft. skins of tur- 
quoise color, garment suede. 
Then she bought a Bucilla, Ital- 
ian style, handbag kit in a chain 
variety store. 

The pattern was laid on the 
suede skins and cut to make the 
most of the skins, rather than 
cutting according to bias as is us- 
ual with cloth. The suede clings 
to the patterns, eliminating pin- 
ning on the pattern while cutting. 
For basting, she used a touch of 
rubber cement on the suede 
pieces. Sewing was not begun 
until a perfect fit was assured. 
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The suede jacket was sewed on an 
ordinary household sewing ma- 
chine, the same one used to sew 
the cotton dress. Standard sewing 
machine needles were used. 

The trimmings of suede leather 
left over from making the jacket 
were cut into one inch strips. 
After painting the rush frame of 
the handbag white and lacquer- 
ing it, Mrs. Agee interlaced these 
suede strips with the rushes. 

Material for the dress was cot- 
ton russlin. Mrs. Agee used four 
yards of this material for dress 
and lining for the jacket. 

The jacket and dress were 
made during a sewing class held 
by the Singer Sewing Machine 
agency in Davenport, Iowa. It 
was entered in, and won, the lo- 
cal sewing contest. After winning 
in Davenport, Mrs. Agee’s outfit 
was shipped to Milwaukee, Wis- 
consin, to be entered into com- 
petition with other contest win- 
ners throughout the Midwest. 


COST OF MATERIALS 
3 skins of suede, approx- 





imately 6 ft. ea. ....... $ 6.66 
4 yards of cotton russlin .. 5.16 
Vogue pattern No. 7006 .... .50 
Bucilla handbag kit . . 2.98 
| OR eR Aa ee & $15.30 
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Carved leather picture made from this special pencil sketch measures a whopping 
20x24 inches — a beautiful showpiece. 


By 
Mary Lou Senda 
314 Bivd. of the Allies 


Pittsburgh, Pa. 


I suppose there are a good 
many leather workers who have 
a very picturesque home such as 
this. This one happens to belong 
to Mr. and Mrs. Dennis Simmons 
of Shreveport, Louisiana. 

On a recent visit to Shreveport, 
it suddenly occured to me that a 
carved leather picture of their 
home would make an unusual 
showpiece in their living room. 
So, after drawing a small sketch 
of the house, which I brought 
back to Pittsburgh with me, I 
started on a very enjoyable pro- 
ject. 

First of all, I enlarged the 
sketch to a 20x24 inch outline on 
tracing film and then transferred 
the design to a piece of 5/6 ounce 
leather, with the same dimen- 
sions; allowing only two more 
inches all the way around for the 
picture frame. Then came the 
basic steps of carving and tooling. 
The swivel knife with standard 
3,8 inch blade was perfect for 
the carving. 
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This may sound hard to be- 
lieve, but it only took four craf- 
tools No. 822, 941, 198 and 936, 
and a 471 modeling tool to com- 
plete the tooling steps. Beveling 
took the longest time, but the 
making of the tree branches and 
the grass became very monoton- 
ous. 

The fine lines in the sides of 
the house were cut with a swivel 
knife guided by a ruler and a 
steady hand. The brownness in 
the roof, grass and driveway is 
very easy to capture. A few 
strokes of the hand with fine 
sandpaper, very lightly, opens the 
fibres in the leather. Then, when 
Neat Lac is applied the brownness 
appears. The whole picture was 
given three or four coats of Neat 
Lac to preserve it. 

The frame came from a local 
department store, but if any of 
you are handy in carpentry, I 
imagine you could make one. 

The picture was on display at 
the Tandy store in Pittsburgh 
where I am employed, but it now 
is with the Simmons’ in Louis- 
iana. A reproduction of the orig- 
inal was on display at the Alle- 
ghany County Fair from August 
30 to September 3 in Pittsburgh. 
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Young Saddlemaker 
Keeps Old Art Alive 


F. M. Gordon 
1218 Avenue H, Lubbock, Texas 


With Saddlemaking rapidly be- 
coming a “lost art” folks in this 
area feel fortunate in having one 
of the nations few YOUNG Sad- 
dlemakers. Pictured below is 
Harlan O. Webb of Lubbock. He 
is shown working on his personal 
rig. It seems that most of the 
old time saddlemakers have car- 
ried their secrets to the grave 
with them and that along with 
the fact that assembly line sad- 
dles can be produced at a much 
lower cost the art of saddlemak- 
ing is rapidly disappearing. 


Harlan is employed by one of 
the leading Saddle and Western 
wear shops of the area. His daily 
contact with saddle repair, leath- 
er carving, and stamping render 
him an expert on the subject. At 
his shop at home, Harlan pro- 
duces stock belts by the gross to 
send to his various display racks 
located in New Mexico, Arizona 
and California. Along with these 
display racks featuring belts, he 
also has wallet displays. These 
displays are located in Saddle 
Shops and Western Wear Stores. 




















For those who find carving and 
tooling leather difficult, I recom- 
mend burning the design with an 
electric pencil. There is less work 
and ever so much less effort, 
especially advantageous when 
one is a bed patient and must 
avoid strain and effort which 
could cause tiredness. 

I have just finished and sold a 
Western style handbag on which 
the tooling design was burned by 
this method. First, I traced the 
design on the dry leather. Next 
I used the pointed attachment of 
the electric pencil to outline the 
design. Then I shaded it with the 
broader attachments. When doing 
the latter, be sure to accent shad- 
ing, light and dark, as in flower, 
scroll and leaves. This method is 
effective and beautiful on natural 
color leather. I have used the 
same idea on key cases and wal- 
lets with equal success. 

—Sister Mary Adele 
St. Joseph’s Convent 
Brentwood, L. I., N. Y. 





When making a whip stitch 
without a needle, try dipping tip 
in lacquer or nail polish. Let dry 
and you have a stiff point. It’s a 
time saver! 

—Mrs. William Hatch 
Oak Park, Illinois 





When using plastic lacing, 1 
always heat the end of the lacing 
enough to make it soft. Then I 
thread my needle and pinch it 
with pliers or tap it very lightly 
with a mallet. This makes the 
lacing hold in the needle more 
firmly so it won’t keep slipping 
out when you are working with 
it. I find it saves me a lot of time. 


—Steve Kolooby 
Buffalo, N. Y. 


A Hundred-Dollar Ensemble 
For A Ten-Dollar Bill 


Silken-soft Unborn Calfskin Furnished the Material to Make 
This Matching Hat, Handbag and Billfold Trio. 





Sometimes newcomers to the 
field of leathercraft come up with 
ideas that experienced craftsmen 
find well worth their while. Such 
is the case of Mrs. Solomon’s en- 
semble, pictured here. 

When Mrs. Gay Solomon, an 
accountant of Austin, Texas, first 
saw a skin of black and white 
unborn calf, she wanted to wear 
it. When she put it around her 
face, the idea for a hat was born. 
Then she took her idea to William 


Lacing Unborn Calfskin 


Here is a tip for those who find 
lacing articles made of unborn 
calfskin a little difficult: Put a 
strip of Scotch Tape along the 
edge to be laced before punching 
your lacing «slits. Leave this on 
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R. Willis, a leather hobbyist, and 
together they worked out the de- 
tails of the hat—bag—billfold en- 
semble. Mr. Willis did the leather 
work. 

The design for the hat was Mrs. 
Solomon’s own; the lining is felt. 
The handbag was adapted from 
a picture of a bag which appeared 
in Harper’s Bazaar of about June, 
1955, issue. The billfold, which 
does not show in the picture, is 
standard size and shape with pre- 
cut liner of black calf. 


until you have laced the article. 
It is so easy, then, to find where 
to put your lacing through. When 
the lacing is finished, simply strip 
away the tape. The hair will not 
come off with it. 
—Dorothy Kyle 
Akron 11, Ohio 


The Leather Craftsman 25 





“ss 





V/VV\A/VVV\ 


26 The Leather Craftsman 


TURN YOUR 
SCRAPS 
INTO DOLLARS... 

cH 


Colorful Suede Scraps 
Make Long Wearing 
Game Room Table Top 


By Mrs. H. E. Manderviile 
Pasco, Washington 


I used my suede scraps from 
making jackets and bag linings 
to make beautiful, durable card 
and game room table tops. The 
idea appealed to so many people 
that I used up all my scraps mak- 
ing them, which I sell for a very 
nice price. Here is a sketch of 
one of them. 

For the checkerboard design, I 
cut the proper number of red 
and black squares to size, then 
cut triangle shapes of brown, tan 
and beige to make the border. I 
pasted the pieces on a newspaper 
close together, fit all pieces care- 
fully and sewed them on my sew- 
ing machine, using red thread 
and the zig-zag stitch. For the 
very edge, I use plain strips all 
the way around to fit the top of 
the table. Then I cement this 
cover firmly to the table top. 


Fly Boy's Chessboard 


Airman needed light durable 
Chessboard — Leather craftsman 
Lewis made and dyed same. 

Next to his regular profession 
of flying aircraft, Charles McCar- 
ron likes a game of chess best. 
Trouble was, chessboards are us- 
ually a bit heavy and often fra- 
gile. Mr. H. P. Lewis of Bartow, 
Florida, eliminated this trouble 
by making him the leather chess- 
board pictured here. The flexible 
cowhide supplied another advan- 
tage to a chess fan who wants to 
be able to carry his gear with him 
and start a game at any odd min- 
ute: It is easy to pack and carry. 

This chessboard is made of 3/4 
ounce tooling steerhide, 19 inches 
square with green dyed squares 
214, inches each and a half inch 
border all around. Edges were 
properly slicked and a good coat 
of leather finisher applied to pro- 
tect and preserve the appearance 
of the finished work. Check and 
mate! 











Wall Plaques From 
Strap Leather Scraps 


By Ralph W. Sahn, 
Edwards, Calif. 


Here are pictures of wall 
plaques made from scraps of 
8-9 oz. strap leather. I used a 
flash bulb and snapped these pic- 
tures just as I have placed the 
plaques on my wall. 

The bodies and wings of the 
birds are made separately. Each 
part is cut out, carved, tooled and 
dyed. Then the completed parts 
are cemented together in place. I 
use clear XXX rubber cement. 
When the cement is set, and while 
the parts are still damp, I place 
the head, wings, feet and tail in 
correct positions. When dry, they 
will hold this position. When com- 
pletely dry, I coated all parts 
thoroughly with Neat Lac. Fin- 
ally, I cemented a small piece of 
lacing to the back of each plaque 
in a place so that the birds hang 
in the desired position. 

Coppercraft was used with the 
duck, shown in the lower picture. 
All birds were made to scale: one 
fifth actual size. 





A piece of lacing holds plaques to 
wall in proper position. 
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Copper craft adds utility and beauty 


to this plaque. 











How To Shrink A Design Or Pattern 
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By Paul Huard, Laconia, N.H. 


You have carved the purse, and 
your customer is interested in ac- 
cessories that would match the 
bag’s design. She wants a coin- 
purse, a wallet, a case for her 
eyeglasses—maybe she’d be in- 
trigued with the cover of her com- 
pact in carved leather ... and 
she’d like them to match the bag’s 
design. You can make the carving 
patterns for those articles. All 
you need is: a foot rule, sharp 
pencils, paper, and a “shrinker”’. 


The “shrinker” is a sheet of 
clear plastic, such as is sold on 
Page 9 in your Tandy Catalog. 
You have marked this sheet with 
lines that “square it off” in 14-in. 
squares — each line being numb- 
ered, horizontal and vertical. And 
this is how the shrinker is used: 

You pick the section of your 
bag pattern that you wish to 
shrink to wallet-size while keep- 
ing the “balance” of design in- 
tact. You lay your shrinker over 
it. You may fasten it with paper- 
clips to keep it from shifting. And 
now you’re ready to “shrink” 
your design. 

You have a sheet of plain pap- 
er, and square it with 1-in. 
squares, lightly, with a pencil. 
You measure it off, and mark off 
the size of your billfold back 
(usually 3 3/8 x 914”). You numb- 
er your lines here as they are on 
the shrinker, and you start. 
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You draw, not heavily, but 
rather with light, dotted lines— 
which you’ll darken later—ac- 
cording to how you see the bag 
design through your shrinker. 
Say you have a leaf that runs, 
curved, across squares number 1 
& 2 to nearly the corner of numb- 
er 3, you do the same on your 
half-sized squares; in the cor- 
responding squares — and so on, 
until you have transfer~ed your 
whole chosen section of bag pat- 
tern to the billfold pattern, and— 
Voila! you have a new billfold 
pattern, and it matches your bag 
design! 

You follow the same rules with 
all the other accessories you may 
have orders for. You have a de- 
vice that makes you a better “art- 
ist” than you thought you were 
. . . The usual pattern is done in 
a matter of less than an hour, the 
price you can set on your work is 
appreciably larger, and the custo- 
mer leaves satisified; a walking 
advertisement of your work. 
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Jerry Huff, Manzanola, Colorado, Age 15. 





Copyright 1956 by 
The Progressive Farmer Co. 
Used by special permission. 


Jimmy Morgan, Marion, Arkansas, Age 15. 


a Warren, Jenera, Ohio, Age 16. 
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Beautifully carved leather ar- 
ticles appeal to people of all ages 
—and the teenagers shown here 
were no exceptions. When they 
learned to make those articles 
themselves, they felt the thrill of 
creation. When they found that 
they could sell the articles they 
made, it was a case of “‘all this and 
Heaven, too!” Selling meant not 
just a means of making more 
money—and what person cannot 
use a little spare cash? It meant 
continuing to enjoy that work of 
creating things of beauty, while 
improving techniques and skill. 

Not all teenagers are as gifted 
as those who make articles good 
enough for ready sale. On the 
other hand, any person who gets 
the feel of the leather craftsman’s 
tools soon learns to appreciate 
good work. And this provides a 
lesson to every leather craftsman: 
Teach as many people as you can 
about leathercraft. Those who do 
not learn to do as good work as 
you will at least learn to appreci- 
ate your work and provide you 
with more and more discriminat- 
ing buyers. 

JERRY HUFF 
By Richard Holden, 
Pueblo, Colorado 

After only nine months’ ex- 
perience carving leather, Jerry 
Huff has two retail stores and a 
sales representative selling his 
output. The next merchandising 
step on his plans is to build a 
little store on the highway near 
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Miss Marie Parr, Bucklin, Missouri. 


i = Guys jill - Gal 


his home in which he can per- 
sonally show and sell more of his 
work. 

Jerry is a4-H member, winning 
awards in breeding sheep, but his 
new enthusiasm is leathercraft. 
In fact, his enthusiasm began 
when on a trip, which he won, he 
saw a hand carved leather belt. 
He ordered a belt like the one he 
saw, but when it arrived the belt 
did not measure up to Jerry’s 
ideals. 

A high school teacher showed 
him the fundamentals of leather 
carving. The fundamentals were 
enough for Jerry. He bought the 
tools and went to work. In addi- 
tion to making the kind of belt 
he had set as his goal, Jerry made 
a handbag for his mother as a 
Christmas present. When Christ- 
mas house guests wanted to see 
how the work is done, Jerry had 
so much fun demonstrating that 
he spent two days making an in- 
tricately carved gun holster and 
belt. From that, it was only a step 
to making more leather articles 
which find ready sale at good 
prices. 

Even in this reproduction of 
a photograph you can see the 
sparkle of real craftsmanhip on 
Jerry’s work. 


STEPHEN WARREN 
By Ted Tellefsen, Columbus, Ohio | 
If you are interested in good | 
leathercraft, and happen to be 
driving through Jenera, Ohio, 











here is a sight that will stop you, 
for sure. It is a sales display of 
some of the work of Stephen 
Warren, a Junior at the Cary- 
Rawson Centralized High School. 
While Stephen gives all credit for 
his accomplishments to his in- 
structor, Carson Marshall, Steph- 
en is a diligent student with a 
knack for leathercraft. 


JIMMY MORGAN 


At fifiteen years of age, Jimmy 
Morgan of Marion, Crittenden 
County, Arkansas, is getting into 
the professional class. During the 
past three years, he has made 
more than 150 leather articles— 
such as billfolds, belts, purses, 
watchbands, moccasins, and hol- 
sters. The holster he is wearing 
is his pride and joy. With reason, 
too, for, it won first prize at the 
Mid-South Fair. He made the 
handbag for his mother. Accord- 
ing to Mrs. Landrum, Home Dem- 
onstration Agent, Jimmy also 
makes all A’s in school and still 
has time for accomplishments in 
4-H projects. 


MISS MARIE PARR 


The girl in our story Miss Marie 
Parr, gives credit for her accomp- 
lishments to her High School art 
teacher, Mrs. George Coulson. 
Miss Parr has found that the 
more she works with leather, the 
easier it is to do. She has made 
and sold a number of large purses 
as well as belts, shoes, and small 
purses. While enjoying the work, 
she has found it very profitable. 
When this snapshot was taken, 
she was working on a Tote Bag 
and a billfold, which she holds 
up for your inspection. 





are always handy when this giant little purse 
is clipped to your belt or tucked in your pocket. It’s 
cut from genuine 8 oz. cowhide leather—all parts pre- 
cision cut, ready to tool and lace. Zipper is stitched to 
gusset. The biggest little purse you've ever seen, 4” 
wide, 24" long, 1” deep. Only 50c postpaid! 
WRITE FOR FREE LEATHERCRAFT CATALOG 
TANDY LEATHER CO. (SINCE 19/9) 


P.0.BOX791= xp FORT WORTH, TEXAS 








‘Tis a beautiful song that the mallet sings 
When held in a craftsman's hand, 

From a blank piece of leather and working together 
The articles turned out are grand; 

There is joy in one's soul as the pattern takes form 
Which came from some creative heart, 

With the shaders, the seeders, the tools and the plan 
And the mallet they all do their part. 

Charles S$. Wood 


215 E. Main St. 
Thomaston, Ga. 
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GIVE YOUR BELT THAT 
“RODEO CHAMPION" LOOK 


ete ees 








New 2” Bars 


For the finest and most complete line of 


‘WESTERN TROPHY BUCKLES 


write to 


RUEBRO MFG. CO. | 


337 West 27th St. New York |, N. Y. 
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LEATHERCRAFT JUDGING—Tabulating the results of leathercraft judging is Buell Pattison, Eastern New Mexico University stu- 
dent from Clovis. Judges are L. W. McGuffin, Portales hobbyist; Sidney Burgess, Canyon, Texas, teacher, and Tommy Pope, 


a student from Eunice, N.M. 


Juvenile Delinquency Is No Problem Here! 


Program instituted by Eastern New Mexico University keeps teenagers busy 
for weeks at a time on projects requiring painstaking work. 


JOE MILNER 
Instructor in Journalism 
Eastern New Mexico University 
Portales, New Mexico 

In this current age of the jets, 
H-Bomb and general hurry-up 
pace, high school students in East- 
ern New Mexico are casually 
turning their interests to leather- 
craft and other phases of indus- 
trial arts. 

Teenagers in this section of the 
country where juvenile delin- 
quency is at a minimum devote 
most week-day afternoons and 
many weekends to making such 
articles as leather purses and 
belts or turning to the shops for 
furniture making, printing or 
photography. 

How do you get teenagers in- 
terested in projects which may 
take several weeks of painstaking 
work to complete? 

Dr. Albert A. Bettina, associate 
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professor in industrial arts at 
Eastern New Mexico University, 
has the answer. “You must have 
interest, supervision, competition 
and reward for superior work,” 
he claims. 

To accomplish the overall pro- 
gram he inaugurated a student 
craftman’s fair which has become 
an annual event at Eastern New 
Mexico University. Initiated three 
years ago, the fair has grown in 
both size and scope until it is now 
considered an outstanding spring 
attraction in New Mexico. 

The fair is open to all students 
from the first grade through high 
school in the state. Entries are 
received in five areas: (1) crafts, 
(2) graphic arts, (3) drafting, (4) 
wood working and (5) general 
metals. 

Interest was the easiest of all 
to create. The toughest problem 
is getting trained personnel who 
have interest and patience in 


Vol. | No. | 


working with beginners, Bettina 
believes. The industrial arts fair 
will eventually fill this problem 
because college classes are in- 
creasing in number, which indi- 
cates that more and more of East- 
ern’s graduates will be capable of 
supervising youngsters in indus- 
trial arts and crafts programs. 
For competition, the student 
are not only competing with boys 
and girls in their own school but 
also with boys and girls of the 
same age and grade level in other 
schools of the state. Bettina se- 
lects a three-man judging team 
for each area. For an excellent 
cross section, each team is com- 
posed of one tradesman or hobby- 
ist, an educator and one univer- 
sity student. A guide is assigned 
to each team during their stay on 
the campus. | 
The University Industrial Arts 
Club annually awards a scholar- 
Continued on Page 32 
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SAYS MR. W. E. HYDE, ADAIR, IOWA 


The personality behind this 
story has made an astonishing 
success of teaching leathercraft to 
adults. Last fall, for example, he 
ordered $1,700.00 worth of cow- 
hide and calfskin for his students 
of leathercraft in a town of only 
800 population. This amazing in- 
terest in leathercraft was the sub- 
ject of editorial treatment in The 
Des Moines Register, with the 
comment: “Almost all of it was 
made up into purses or billfolds.”’ 

Mr. W. E. Hyde is Principal- 
Artcraft Instructor in the Adair, 
Iowa, Public School. Here are 
some of his remarks on the success 
of his adult education class: 

“Last fall, the Adair Public 
School conducted a class in Adult 
leathercraft. The course lasted 
some 12 weeks. The initial enroll- 
ment was set at 25, but later 
changed to 52, and more people 
kept coming for special events 

Continued on Page 32 





One corner of a busy classroom at Adair, lowa, during the Adult Leathercraft 
course. 


Here is Mr. Hyde's plan for his Adult course in LEATHERCRAFT. 


If we judge by results alone, the plan is most certainly worth a trial by other instructors. 


LESSON 1. 

Enrollment. Explanation of the 
course, methods of purchase and 
payment of project material. His- 
tory and manufacture of leather. 
Tannage, weight, grades of leath- 
er. Various kinds of craft leathers, 
how and where to buy. 


LESSON 2. 

How to layout the design, source 
and design principles. Patterns. 
Preparing the leather for tooling. 
How to transfer design to leather. 
How to outline the design on the 
leather. Flat tooling and model- 
ing. 


LESSON 3. 

Moisture of leather. How to cut 
the leather. Use of kits, or precut 
leather. Cost and methods of pur- 
chase. 


LESSON 4. 


Discussion of various cutting 
tools, and their use. Special leath- 


ercraft tools, modelers, knives, 
punches, gauges and tools for set- 
ting snaps. 


LESSON 5. 

The art of carving and how to use 
the swivel knife. Background 
tools and general embossing. 
Showing of motion picture, “The 
Art of Leather Carving.” 15 min- 
utes. 


LESSON 6. 

Skiving the leather. Preparation 
for lacing. Punching of holes and 
placing of the eyelets and gussets. 


LESSON 7. 

Lacing, various types and kinds 
explained. Running stitch, single 
buttonhole, double buttonhole, 
western. Hand sewing, sewing 
machine. Attaching the zipper. 


LESSON 8. 

Leather finishing, antiquing, 
staining and polishing. Attaching 
the linings. Attaching the hard- 
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ware. Dyes and the various color- 
ing of leather. Foil writing. 


LESSON 9. 

Discussion of special sources for 
design. Western tooling and de- 
sign. Finishing the various pro- 
jects. 


LESSON 10. 

Glove making and book binding 
discussed. Foil, and tooling of 
copper and aluminum. Basket 
weaving. (The last two by class 
request). 


LESSON 11. 
Project display. Settling of ac- 
counts. Banquet. 


Mr. Hyde says: 

“At the first meeting 52 persons 
arrived. The enrollment was set 
for only 25. If we judge by results 
alone, the plan is most certainly 
worth a trial by other instruct- 
ors.” 
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“Whole Town Became 
Leathercraft Conscious” 


which were planned each even- 
ing. 

“The whole town of Adair be- 
came ‘Leathercraft Conscious’ 
and, as the classes lasted from 8 
until midnight and sometimes 
longer, I was stopped many times 
and kidded for keeping the people 
out so late. But I didn’t; it was 
this insatiable desire to complete 
their projects.” 


Opportunity for 
Craft Teachers 


Teachers of classes in leather- 
craft are needed all over the 
nation. The satisfaciion of de- 
veloping an apt pupil is gratify- 
ing. You may find many many of 
them in every class you teach. 
Financial rewards make teaching 
worth while. And, in addition, 
many teachers get orders for bet- 
ter quality leather articles from 
their students who do not have 
sufficient ability, but who learn 
in class to appreciate fine leather 
and leathercraft. 





Craflsm er P, refer 


ATLAS 





No. 3100 
actual size, for 2” belt 


Choose the style that makes 
your best belt look better. 
See them at Craft stores 
all over the United States. 





The Atlas trademark 
is your guarantee of 
Quality, Value and Service. 


Atlas Metal Products 


CORPORATION 








| 150 Varick St., New York 13, N.Y. 
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Over $3,000.00 Worth of Leather Articles 


(Not For Sale) 








PHOTO BY GLEN S. GARDNER 


Completed by U.S.A.C. Adult Class in Leathercraft 
By GLEN W. SEEGMILLER, DELTA, UTAH 


Here is a picture of the leather projects completed by one of the 
classes in Art Leather at Delta, Utah. These articles were exhibited 
for ten days in the window of one of our local stores. They were 
admired by hundreds of people and many folks went into the store 
wanting to purchase certain of the projects (which were NOT for sale). 


The classes were planned primarily for teachers as an in-service 
program but any adult was eligible to take the work. At retail prices, 
it was estimated that at least $3,000 worth of projects were com- 
pleted by the class of thirty-three adults. 


Because of the great community demand, I am now starting 
another extension class in Art Leather in addition to my classes at 


Delta High School. 





Continued From Page 30 
Juvenile Delinquency Is No Problem Here 


ship to one senior student selected 
from among those receiving su- 
perior rating in any of the shop 
or craft areas. 

The top 25 projects entered in 
competition at Eastern are sent 
to the finals of the international 
Industrial Arts Award program in 
Dearborn, Mich., to compete for 
the annual $50,000 in prizes to 
further work in crafts and shop 
areas among junior and senior 
high school students and teachers. 

Eastern’s first fair in 1954 drew 
361 entries from 27 New Mexico 
schools. Entries surpassed the 
375-mark last year and went over 
the 400-mark this spring. 
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Every entry is carefully dis- 
played for three days in order 
that persons outside the industrial 
arts field may view the finished 
product. As an added feature sev- 
eral door prizes, donated by pro- 
fessional firms, attract persons to 
register for the purpose of fur- 
nishing an accurate account of 
visitors. This year, more than 
3,000 persons attended the dis- 
play on the campus. 

With schools from such cities 
as Albuquerque, Santa Fe and 
Carlsbad entering the field with 
the “East Side” schools, there is 
little doubt but what the fair 
will continue to be one of the top 
spring attractions. 
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Cat Face Needle Holder 


By D. Barnhart, Rt. 1, 
Rossville, Indiana 


Here is an item that sells very 
well for me. Wanted by women 
who sew, it is attractive, practical 
and easily made from scraps of 
suede leather and felt, with a 
little piece of leather lacing. 


PROCEDURE 


Trace this full size pattern on 
tracing paper, wax paper or trac- 
ing film. Lay it on scraps of leath- 
er and cut two. Lay the same de- 
sign on a piece of felt and cut a 
little smaller. 


If you have cut suede leather, 
trace the design on one piece with 
an electric pencil. If your scraps 
are of tooling leather, cut them 
with a swivel knife and raise the 
design with a beveler. 


Assemble the three pieces with 
the felt sandwiched between the 
leather pieces. Punch lacing 
holes, shown at top of design, and 
whipstitch the lace. Cement the 
ends of the lace to the back piece 
of leather—inside, where it will 
not show. 


The design shows up nicely on 
natural and tan colored leather, 
but you can use all the colors of 
suede you have laying around. In 
fact, the more colorful the mater- 
ial, the more attractive will be 
your finished needle holders. 
Make plenty for gifts and resale! 








STANDARD’S HAND STAPLER 
A Substantial Tool Designed For Many Purposes. . . 


Attaching $5 50 Repairing 
Suites Back Stitching 
Bows Includes 1000 
Buttons Staples Reinforcing 


The Standard Rivet Co. 


71 A St. South Boston 27, Mass. 











Christmas Card 
Craftaid 






4 times larger area 
than this (934" x. 334) 


With Your Subscription To 


The LEATHER CRAFTSMAN 


Transfer your choice of the Christmas designs MOST appropriate cards for craftsmen 
from this Craftaid template to light weight leather FOR YOUR friends, relatives, customers 
pieces, about 4” x 5”. Then carve or burn the MONEY for you, making them for sale! 
impression to make the most attractive cards your Read “How To Make Leather Christmas Cards” in 
friends have ever seen. the first issue of The Leather Craftsman. 


Limited Time Offer! Limited Supply! These Templates Are NOT For Sale 
SUBSCRIBE TODAY! USE THIS COUPON TO GET YOUR CRAFTAID 


To The LEATHER CRAFTSMAN P. O. Box 1643, Fort Worth, Texas 














| Please enter my subscription to The LEATHER CRAFTSMAN for 

l ["] One year (6 issues) $2.00 [1 Two years (12 issues) $3.50 

l Send me the Christmas Card Template as a premium. $____________ enclosed. 
l My Name: a ea Soe ee SAE Se 
I Address os 

I City. Zone State 
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JOIN YOUR GUILD 


Many craftsmen at one time or 
another have felt the need of an 
organization composed of those 
interested in leathercraft. Such 
organizations are in existence in 
many parts of the country. In 
this column, listings will be made 
of such non-profit organizations 
that now bring together those 
who wish to add to their know- 
ledge of leathercraft. For infor- 
mation about meetings, members, 
qualifications, dues, etc., write di- 
rectly to the guild of your choice, 
listed here by states. 


ILLINOIS 
Prairie States Leather Guild, Vir- 
ginia Barber, Sec., 4825 So. Win- 
chester Ave., Chicago, Ill. Meets 
second Sundays. 


MICHIGAN 
Detroit Leathercrafters, Melba 
Fisher, Sec., 754 Rivard Blvd., 
Grosse Pointe 30, Mich. Meets 
third Mondays. 
Flint Leathercraft Guild, Mary 
Wethy, Sec., 913 Lyons St., Flint, 
Mich. Meets third Sundays. 
Michigan Leather Artisans, Shir- 
ley Austin, Sec., 1119 Mayburn 
Ave., Dearborn, Mich. Meets sec- 
ond Mondays. 


NEW YORK 

Eastern Leathercraft Guild, Mrs. 
Lincoln Osborne, Sec., 82 Fallen- 
son Dr., Rochester, N. Y. 
Frontier Leather Art Guild, Ann 
Byersdorf, Sec., 439 E. Delevan 
Ave., Buffalo, N. Y. Meets second 
Thursdays. 


PENNSYLVANIA 
Keystone Leathercrafters, P hi] 
Phillips, Sec., 725 Quincy Ave., 
Scranton, Pa. Meets third 
Wednesdays. 


CANADA, ONTARIO 

Canadian Society of Creative 
Leathercraft, Mrs. Louise 
Smythe, Sec., 40 Snowden Ave., 
Toronto. 
Windsor Leathercrafters, G. C. 
Norman, Sec., 1187 Tecumseh 
Rd., East Windsor. Meets Mon- 
days and Fridays. 


Other guilds and associations 
of leather craftsmen are invited 
to send information about them- 
selves to: 


Editor 
The LEATHER CRAFTSMAN 
P. O. Box 1643 
Fort Worth, Texas 
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READ THESE 
CLASSIFIED ADS 


You may find here the goods, 
services or opportunities you 
have been looking for. Write to 
the advertisers direct. 








$25 From 
Scrap Leather! 


Patterns and Instructions 


only $1. 


Donald L. Youngers 
LeClaire, lowa 














BUSINESS OPPORTUNITIES 


FREE DETAILS. 1001 SPARE TIME Home Bus- 
iness Projects. 640,000 items wholesale. LN 
COTTAGE INDUSTRIES, Omaha 12, Nebr. 








SPECIALIZED MAGAZINES. 5,166 different 
publications — all business, trades, vocations, 
professions, sports, hobbies, ete. Free List. 
Write today. Commercial Engraving Publishing 
Company, 34BC North Ritter, Indianapolis 19, 
Indiana. 





FORTUNE possible raising large fishworms and 
crickets, Free literature. Carter Worm Hatchery, 
Plains, Georgia. 





GROW ORCHIDS ANYWHERE for pleasure or 
profit. Beautiful instruction booklet, price Hist, 
50c. 3 Novelty Orchid plants in bloom, assorted 
colors, $5.35 postpaid. Samuel Presner, Box 
4550-TA, Coral Gables, Florida. 


UNUSUAL Mail Order Opportunity. Tested, 
profitable. We supply everything. No obligation, 
Kim Landfried, R5, Dan- 





just send name. 
bury, Conn. 





SALESMAN, AGENTS, JOBBERS, OTHERS: 
300%, sales increase guaranteed. Give valuable 
prizes, vacations, etc. Your cost 25c sent to 
Sales Booster, 3000 Booker, Fort Worth 11, 
Texas. 





COINS 
LINCOLN Cents 1910-8, 1913-8, 1921-S, 1924-8, 


1926-S, 1933-D all for $2.00. Gasser’s, Box 
34615, Los Angeles 34, California. 


HOBBIES 











MONEY-MAKING OPPORTUNITIES 


BOOKS about pets for resale, also magazine 
about breeding and care of pets. Magazine 
sample 35c; 400 different pet book titles 25c. 
All-Pets, 40 Darling, Fond du Lac, Wisconsin. 


MAKE MONEY WRITING SHORT PARA- 
GRAPHS! No tedious study. I tell you what 
to write, where and how to sell; and supply 
list of editors buying from beginners. Many 
small checks add up quickly. Write to sell, 
right away. Send for free facts. BENSON 
BARRETT, Dept. C-43-U, 1751 Morse, Chicago, 
26. 











SAVE on T.V. repairs. Become your own expert. 
Free details. General specialties, Box 145, North 
Chicago 3, Illinois. 





GIANT WHOLESALE CATALOG! Up to 80% 
Discounts on name brands! BTS PRODUCTS, 
Inc., Oakland 217-54, N.J. 


OF INTEREST TO WOMEN 


$5.00 DAILY, Making scented orchids. Easy. No 
canvassing. Free details. Boycan Industries, 
Sharon 32, Penna. 











EARN $50.00 FAST sewing our precut products. 
Complete information 3c. Thompson’s, Logan- 
ville 62, Wisconsin. 


PERSONAL 
PSORIASIS SUFFERERS: Discouraged? Write 


for Free important information today. Pixacol 
Co., Box 3583-LN, Cleveland 18, Ohio. 


LIVE ANIMALS 














DOLL HOSPITAL Supplies, modern, ti 
wigs, eyes, parts. Glover’s, 1172 Argonne, 
Cleveland 21, Ohio. 





HOBBIES, Craft sets and model kits. Darter’s, 
821 Divisadero Street, San Francisco 17, Cali- 
fornia. 





FLORIDA SHELLMAP — Twenty-two varieties 
Florida shells, history and _ identification 
mounted in book form, $1.00 postpaid. Hobby- 
land, 1541 N.W. 27th Ave., Miami. 


DECORATE JAPANESE LANTERN MINIA- 
TURES! Buy direct 5 for $1.00, lowest price 
in America. Fabulous list free. PACIFIC ja of 
ENGLAND, INC., Box 1152, Studio City, Calif. 


PRINT ANY PHOTO on Paper, Cloth, Leather, 
Wood! Simple, easy to use! Magic Powder re- 
produces any snapshot on stationery, handker- 
chiefs, ties, scarfs, etc. Won’t wash off! Won’t 
hurt negative or material. Personalize your 
belongings! Makes ideal gift! Complete outfit 
with full colors included, enough for 100 photos, 
only $1.06 postpaid. “‘Gift Catalog” Free with 
order! Fern, 1341-C West 67th, Chicago 36, 
Illinois. 


FREE CATALOG, PROFITABLE HOBBIES, 
metals, reed, woodenware, plastics, many 
others. Write American Handicrafts Co., Box 
1479—BE, Fort Worth, Texas. 

















COAT OF ARMS on your family record $1.00. 
Coloured, $1.50. Flaherty, 227 Pine, Holyoke, 
Mass. 





JEWELRY 


SCENTLESS SKUNKS $12.00. Raccoons $8.00. 
Flying Squirrels $4.00. Box Turtles $1.00 post- 
paid. Baby Alligators and Iguanas $3.50 post- 
paid. Trophy tanned hornback alligator skins 
(not Caiman) 3 ft. $7.00. Snakes, Frogs, ete. 
Catalog 10c. Ray Singleton, Rattlesnake, Fila. 


MUSIC — INSTRUCTIONS 








SONGPOEMS AND LYRICS WANTED. Mail to 
Tin Pan Alley, Inc., 1650 Broadway, New York 
19, N.Y. 





SCRAPCRAFT 


GROUP LEADERS, TEACHERS, MOTHERS! 
Order Pack-O-Fun, the only Scrapcraft Maga- 





zine, now — in time for Christmas. Every issue 
filled with dozens of ideas to make toys, 
gifts, decorations, and novelties from just 
ordinary household scraps and “throwaways”. 
Receive it monthly — Ten big-idea-packed ts- 
sues — only $1.50! Two-year subscription — 
$2.50. Send today to Dept. 1106, 741 Devon Ave., 
Park Ridge, Ill. 


TOBACCO and PIPES 


CIGARETTES — Roll 20 for 9c, mild, tasty, 
guaranteed. Facts free. Moberly, Box $812, 
Owensboro, Ky. 


SMOKE HAVANA CIGARS. 
Cuba, Free catalog. E. Rivas, 
Ave., New York 25, N.Y. 











Importer from 
724 Amsterdam 





RHINESTONES for jewelry making. Decorating 
leater novelties, bags, lamp shades, belts, col- 
lars, gloves, accessories. Send $2.25 for five 
gross, value $6.00, free bargain list, catalog, 
Ebert, Box B-183, East Orange, New Jersey. 


Vol. | No. | 


500 NAME-ADDRESS STICKERS 50c. 500 busi- 
ness reply labels 75c. Kay, Box 1723, Milwaukee 
1, Wis. 
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Use this card to get your FREE 
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The LEATHER CRAFTSMAN, p. 0. Box 1643, Fort Worth, Texas 


Please enter my subscription to The LEATHER CRAFTSMAN for one year 
(6 issues) for $2.00 and send me the Christmas Card Template as a premium 
for cash with this order. 


(0 My own subscription (C0 Gift subscription 


oe 


MY N. 


Limited Supply! 
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EE len 
Please also send The LEATHER CRAFTSMAN as my gift to 
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Use this card to get your FREE 
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Limited Time Offer! 


Ce me SS 


$_____ payment enclosed. CO Bill me for_______subscriptions. 








Post Card 


The LEATHER CRAFTSMAN 
Post Office Box No. 1643 


Fort Worth 1, Texas 





/ 


NEW FOR THE CRAFT. 
FOR FULL PARTICULARS, PRIZES, ETC. 


EXPOSITION BLVD. 


LOS ANGELES iG, CALIF. 


ON 


PRUE Fores TS es 
v7. 
pr es.so.c's eo Qorrrre score 2 


=. 


* 
rm 


SS 
es 

‘ 
——$—_—_~ 


Li ee I ‘B\ 


\N aay a \ ; 
ay \ \ ES | 
VW) LS . NN 
2 ie 
Zz 7” 
= e° ax , 
he “Ys 
/ $ 
\) 


£ 
e 
4921 








“DOODLERS CLU 


PRISE 








No. 59 
BALL 
JOIN OUR 
SOMETHING 
WRITE. 


CRAFTOOL Co. 


TRACING 
UD For A REAL Su 


AT WORK ¢ PLAY 
wt CRAFTOOLS 
| 


EDGE 
CUTTER 




















S 


BOOT KIT 


Feather light boots for light hearted relaxation. Finest 
quality leather casual shoes you can make yourself in 


minutes — make to fit like a glove. 





Sequoyas (named after a famous Cherokee 
Indian Chief) bring you authentic indian 
moccasin comfort combined with smart modern 
styling to make a distinctive casual shoe ideal 
for modern living. Perfect with jeans, slacks, 
for hiking, riding, lounging, after hunting and 
after ski wear. 


Sequoyas glove soft moccasin cowhide uppers 
are precision cut from top quality selected 
skins. The exclusive cowhide sole is molded 
to cradle the natural contours of your foot. 
Guarantee maximum foot protection where- 
ever you may walk. Foam rubber insoles 
give light, walking on air lift to 

insure foot comfort supreme. 


WORTH $7.00 TO 
$12.00 WHEN 
COMPLETED. 





/ 
, \ Unbeatable for: 
‘ \ 


EACH KIT COMPLETE 


All stitching holes punched to make it 
A-B-C simple to stitch a pair together in 
only a few minutes . . . for perfect fit 
perfect comfort. Cowhide contour 
soles, strong waxed thread, needle and fh Bi Pies . came 
complete instructions. ° : 


CHOOSE FROM THESE COLORS: 


Turquoise with black sole $3.45 


e HIKING 


Palomino (cream with natural 
cowhide sole $3.45 
Palomino and haircalf with natural 
cowhide sole $3.95 
HOW TO ORDER CORRECT SIZE 


SEQUOYA BOOT KITS FOR EXTRA PROFITS 


SEQUOYAS COME IN Leathercraftsmen everywhere will want a 
SIZES 4, 5, 6, 7, 8, 9 pair of Sequoyas. A cinch to assemble, a 
Order cinch to turn extra time into extra profits 
If You Wear Sequoya for you. Absolutely perfect for Christmas 
Shoe Size: Size gifts the year round. 
3¥%4C - 4B- 442A , 


4%4C - 5B~ 542A ‘ \ — 
out<a0: ema j \S ¢ AFTER HUNTING 
se -70. 7 ANGY LEATHER CO. = // of sxe 
7¥aC - BB - 812A ge i 
2C - 9B - 9% << 

B«9%A P. O. Box 791 X# Fort Worth, Texas * * JUST PLAIN LOAFING. 


Ask for FREE leathercraft U-DO-IT 
catalog. 


FOR YEAR ROUND STYLE, COMFORT & PROFITS, ORDER SEQUOYA KITS TODAY! 








